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Abstract. At present, the emphasis in marketing campaigns is gradually shifting
towards B2B relations of firms, which is largely facilitated by online sales of resources,
equipment, services and components. In this regard, marketing activities are also moving to
the Internet with its digital content, and marketing channels are also becoming fully digital. At
the same time, the investment of marketing companies in the Internet, despite the obvious
relatively low costs compared to offline marketing with its physical means, is highly
dependent in its effectiveness on the right channel. Digital marketing channels include social
media marketing, website marketing, content and video marketing, email marketing, multi-
channel marketing, search engine optimization, word of mouth marketing, influencer
marketing, digital local advertising, CPC, Display Advertising, Podcast Marketing, Affiliate
Marketing and Digital Community Building. All these channels have a number of important
advantages over traditional offline channels, such as cost-effectiveness, higher coverage of
potential consumers, scalability and adaptability. In turn, the key trends in the development of
modern digital marketing channels include the integration of marketing technologies with
software for personal computers and smartphones, increasing the focus of the target audience
on the advertising idea and information, and the constant repurposing of advertising content.
The development of digital marketing channels in the Russian economy is in demand due to
the high degree of digitalization of market relations and the availability of its own world-class
online platforms (Yandex, Rutube, Vkontakte, etc.).
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AHHoOTanus. B Hacrosee Bpemsi akIIEHT B MPOBEACHUN MapKETUHIOBBIX KaMIIAHUN
MOCTENIEHHO cMelaeTcss B cTopoHy B2B-cBsazeil ¢upm, uemy B HeMaloll cTeneHu
CHOCOOCTBYIOT ~ OHJIAWH-TIPOJIAXKH ~ PECYpCOB, OOOpPYJOBaHUS, CEPBUCHBIX YCIYI U
KOMIIOHEHTOB. ~ MapKEeTHUHIOBBIE  MEPOIPHUATUS  NEPEMEINAOTCS B HWHTEPHET, U
MapKETUHTOBBIE KaHaJbl TaKXKe CTAHOBATCA IOJHOCTBIO IM(poBbIMH. Bmecrte ¢ Tem
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() PEeKTUBHOCTh MHBECTUPOBAHUS KOMIAHWN B WHTEPHET, HECMOTPS Ha OYEBHIHOOOIIEE
HU3KHE U3JICPKKH 10 CPABHEHUIO C O(hIaiiH-MapKETUHIOM C €r0 (PU3UYECKHUMH CPEJICTBAMH,
CHWJIBHO 3aBHCUT OT MpPaBHJIbHO BBIOpaHHOTO KaHana. K yncimy nu@poBBIX MapKeTHHIOBBIX
KaHAJIOB OTHOCSITCS TaKHe, KaK MApKETUHI B COLIMAJIBHBIX CETSAX, MapKETUHI BeO-caiTa,
KOHTEHT- U BHUJCOMAPKETHHI, 3JEKTPOHHBIA MApPKETHUHI, MHOIOKAHAJIBHBIA MAapKETHHT,
MOWCKOBAsl ONMTUMHU3ANMS, «CcapadaHHBIi» MApKETHHT, MapKETHUHT BIMSHUS, HTHPpOBas
JOKallbHAs pekjama, «pekiama ¢ OOHYCOM 3a KIHK», MEAMiiHas pekjama, MapKeTUHT B
MOJIKacTaXx, MApTHEPCKUH MapKETUHT M CO3JaHHe HHQPPOBBIX coolmiecTB. Bce naHHbBIE
KaHaJbl HMMEIOT pPsAA  BaXKHBIX MPEUMYIIECTB (Mepea TPaJAUIMOHHBIMU), TaKUX Kak
YKOHOMHUYHOCTH, 00JIee BHICOKUI OXBAT MOTEHIIMAIBHBIX MOTpeOUTENeH, MacCIITAOUPyEeMOCTh
U aJalTUBHOCTb. B CBOIO ouepesb, KIHOYEBbIE TEHICHIIMM Pa3BUTUS KAHAJIOB COBPEMEHHOIO
U(POBOTO0 MAPKETUHTA BKIIOYAIOT B CE0S MHTETPAIUI0 MApKETHHTOBBIX TEXHOJOTHH C
MPOrpaMMHBIM OOECIIEYEHHEM JJIsl IEPCOHATbHBIX KOMIIBIOTEPOB U CMapT(POHOB, YCUIICHUE
KOHIICHTPAIlMU BHHUMAHUS IICJIEBOM ayIWTOpPUM HA peKIaMHOW wuaee W WHGOpPMAIUH,
MOCTOSIHHOE TepenpoduaupoBaHue pekiaMHOrO KOHTeHTa. Pa3BuTue KaHAJIOB HHU(PPOBOTO
MapKeTUHIa B POCCHUUCKOM HKOHOMHUKE BOCTpeOOBAHO OJiaromapsi BBICOKOM CTENECHH
U(GPOBU3AIMKI PHIHOYHBIX CBA3€H M HAIMUYUIO COOCTBEHHBIX OHJANH-TIATGOPM MHUPOBOTO
ypoBHs (SIuaekc, Rutube, BkonTtakTe u T.11.).

KiawueBbie ciaoBa: B2B, mapkeTWHroBble KaHajibl, OHJIAHH-TOPTOBIIS, OHJIANH-
pekIiama.
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BBenenne. MapkeTHHr B CHCTEME AEIOBBIX cBszeii B2B («OusHec mist Ou3Hecay)
MOJpa3yMeBaeT, 4To (PUPMBI MPOABHUTAIOT CBOIO MPOAYKIHMIO (TOBap WJIM YCIYTYy) Cpenu
Jpyrux KommaHuil. MapkeTHHr B MpogecCHOHATIBHON JIENIOBON cpelle 03HA4aeT, YTO TaKue
MEpOTIPUATHS 3HAYUTEIHHO HMHTECHCH(PUIUPYIOTCS, YTOOBI YIOBIETBOPUTH PACTYIIHE
TpeOOBaHUs COBPEMEHHOI'0 OM3HEca.

MHorue GUpMBI, OCYIIECTBISIONINE MAPKETHHTOBBIE MEPOIIPUSATHS B CHCTEME CBSI3EH
B2B, npoaBuraroT B MHTEpPHETE CBOU YCIYI'M, TaKhe KaK KOMIIBIOTEpHBbIE IPOrpaMMHOE
obecrieuenne (SaaS, Software as a Service), onToBble MPOJAXKH TOBAPOB, MPOAYKTHI IS
Knbep 6e30MacHOCTH, MMOCTABLIMKOB HHCTPYMEHTOB U aKCECCYapoOB U MHOTHE JIpYTHE.

I[lo muenmio A.A. Moscecsna u O.A. CraponyOueBoi, mapketuHr B2B ¢
OpraHu3allMOHHONW M (PMHAHCOBOM TOYEK 3peHHus Ooyiee MPOCT, YeEM MAapKETUHI B CHUCTEME
«omzHec ans morpedutens» (B2C) [1]. Dto pasnauuune Takxke BiauseT Ha 3()(HEKTHBHOCTDH
UCMOJIb30BaHUSl PA3JIMYHBIX MApPKETHHIOBBIX KaHajaoB. DUpMbI, (YHKIHOHUPYIOIIME Ha
peike B2B, kak mpaBmiio, 0oJbllieé OPHEHTHPOBAHBI HA IMOCTOSIHHBIE MOCTAaBKHA TOBAapOB U
OKa3aHHe yCIYr, a TakKe HEMPEepbhIBHO HCHOJBb3YIOT ABYCTOPOHHHE KOMMYHHUKAIMH, TOT/A
KaK pa30BbIe MOKYITKK OTJEIBFHBIX MPOJYKTOB 0oJiee pacrpocTpaHeHbl Ha peiHKax B2C.

Kpowme toro, mapkerunr B cucteme B2B ampuopu Gonee nHpopMaMoHHO HACHIIIEH,
yeM MapkeTHHT B cucteme B2C, mockonbKy TpeOoBaHUsT KOHKYPEHTOCTIOCOOHOCTH O3HAYAIOT
MOCTOSIHHOE caMooOy4yeHHe (GUPM U aJanTaluio K OBICTPBIM U3MEHEHUSIM Ha PbIHKE. JTO, B
CBOIO OUepellb, CO3/IAeT OOMIHOCTh MEXKAY (PHpMaMH, KOTOPHIE BBICTPAUBAIOT JIOJTOCPOYHBIC
PHIHOYHBIE ~ OTHOIIEHUS W  HMH(POPMALMOHHBIE KOMMYHMKAlMM i  obOecreueHus
pPEHTA0EIPHOCTH WHBECTHITUH.

OrneHka ¥ BbIOOp MHBECTHIIMOHHBIX PEIIEHUH B Pa3sBUTHH MAapKETHHTOBBIX KaHAJIOB
B2B sBnAIOTCS TOCTATOYHO CIIOKHBIM BOIPOCOM JIJISl TIPAKTHUKYIOIIUX MapKETOJIOTOB,
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MOCKOJIBKY MAapKETHHTOBBIE KaHAIbl TIEPMAHEHTHO TPAHCHOPMHUPYIOTCS M 3a4acTyIo
COCIMHAIOTCS JIPYT C JPYroM — Kak (PyHKIHMOHAJIBHO, TaK M MO CBOEMY HAIOJHEHHIO. DTO
BHOCHUT JIOTIOJIHUTEIILHBIA PUCK JJISi MHBECTUIMI (UPM B pa3BHTHE CBOCH MapKETHHTOBOM
JesATeIbHOCTH MPU UCIIONIb30BaHUU KaHaioB B2B.

Matepuanbpl u Metoabl. O030p MPEIMETHOW JUTEPATYPhl TO3BOJMI BBIICIHTH
CIIEAYIOIIME KaHaJbl MapKeTHHTOBOW uHGpopManuu, Haubonee NEepCHeKTHBHBIE IS
COBPEMEHHOr0 Ou3Heca: pedepabHblii MapKeTHHT (TIPOJBMKEHHE MPOAYKTa 3a CYET
PEKOMEH IaIluil CO CTOPOHBI I0JIb30BaTeICH), morckoBas ontuMu3saius (SEO, Search Engine
Optimization), peknamHas paccbuika, BuacoMapkeTuHr [2-4]. Bce 5TH kaHalbl OTHOCSATCS K
cpeacTBaM HKU(POBOTO MapKETUHTA, KOTOPBIH, KaK OXKHUIACTCS, K KOHILY JECATUIECTUS CTaHEeT
npeobagaromuM Ha OonbliMHCTBE PHIHKOB [5]. Iludpossie MapkeTHHroBbie KaHaiusl B2B
HEOOXOIUMBI [Tl KOHKYPEHIIMH Ha PBIHKAX, KOTOPBIE C KAX/IBIM THEM CTAHOBSTCS Bce Ooee
J100abHBIMH.

Kananbl 1mudpoBoro MapKeTWHTa HMMEIOT psi MPEUMYIIECTB IO CPAaBHEHUIO C
TpaAUITMOHHBIMHU (O(IaiiH):

— OUEeBHJHAS HKOHOMHYHOCTH, CBSI3aHHAsi C OTCYTCTBHEM HEOOXOAMMOCTHU
WHBECTUPOBAaTh B TIOKYNKY WM apeH]y pEeKJIaMHBIX IIMUTOB B TOPOJax C BBICOKOU
CTOMMOCTBIO 3€MIIM, YBEIMYHMBAThH OOOPOTHBIE PAcXOIbl HAa Ie4YaTh M PACIPOCTPAHCHHE
NeYaTHOH NPOAYKIMH H T.aI. B CBoo odepens, IUPPOBbIE KaHAIBI MapKETHHTA,
BKJTIOYAIOIIUE, K TPUMEPY, COIUAILHBIC CETH, CBSI3aHbBI C TOPA3/I0 MCHBIIUMH H3/ICPKKaMHU U
3a4acTyIO YCJIOBHO O€CIIJIaTHBI,

— HECpaBHUMO OoJiee BBICOKHI OXBAaT IMOTCHIUMAIBHBIX MOTPEOUTENCH U3 Cpelbl
Ou3Heca, 4Ytro ympomaer aHaau3 A(PGEKTUBHOCTH MAPKETUHTOBBIX  MEPONPUSITHH.
MapkeTuHTOBas ~aHAJIWTUKA CETOJHS  peaIM3yeTcs Ha  Pa3iIHYHBIX  IPOTPAMMHBIX
wiatgopMmax, K 4UCITy HauboJiee paclpoCTpaHEHHBIX M3 HUX oTHocuTcs GoogleAnalytics.
Takne uMppoBbIle aHATUTHYECKHE IUIATGOPMBI COOMPAIOT W COOOINAIOT JaHHBIE O
noJb30BaTessIx 000m0ukd ANdroid, 9TO MO3BOJSIET MOJYYHTh IEHHYIO HH()OPMALHUIO O
noBeJeHUH, nemMorpaduu W ncuxorpaduke meneBod ayautopuu (B cucreme B2B —
COOCTBEHHUKOB U MEHEKEPOB bupwm, MapKeTOJIOTOB, WH/IUBUTyaJIbHBIX
npeanpuHUMaTesei);

— MacmTabupyeMoCTb UM  QJalTUBHOCTh HCHOJb30BaHUSA LU(QPOBBIX KaHAJIOB
MapkeTuHra B cucteMme cBszeid B2B. Hanpumep, onrToBblif mpoaaBel, KOTOpbIM paHee
KOHIIEHTpUpOBaics B cerMmeHTe B2B, 6maronaps ncnonb30BaHu0 MUGPOBBIX MAPKETHHTOBBIX
KaHaJIOB MOKET mepeiTu Ha poiHku B2C ¢ MUHUMAaNbHBIMU JOTOTHUTEIHHBIMU 3aTpaTaMu
[6] (xax mpaBuItO, Ha MOJTyYEHHE HOBBIX AHATMTHYECKUX JAHHBIX ).

Amnanu3z pabot B cepe pa3BUTH HUPPOBBIX KaHATOB MapKETHHIa B CUCTEME CBsI3eH
B2BuemoHncTpupyeT psin TeHaeHmi [7-8].

1. BHenpeHue B IIMPOKUH CHEKTP KOMIBIOTEPHOIO MPOrPaMMHOI0 oOecreueHus: U
MHTETPaIisl MapKETHHTOBBIX TEXHOJIOTHH C YK€ CYIIECTBYIOIIUMH KOPHIOPATUBHBIMU
uHpopMannoHHbIMU cuctemMamu. I[lo Muenuio I'. C. MemxunoBa, O0sblIOE KOJUYECTBO
nporpamMmmHoOro obecriedenuss B Bujge SEO-mmardopm [9], kaHaOB COLMANBHBIX CETEH,
POrPaMMHOTO O0€CIeUeHHs ISl YIpaBiIeHUs] B3aUMOOTHOIIeHUs MU ¢ KineHTamu (CRM),
AHATUTHYECKOTO MPOTPAMMHOTO 00ECTICUeHNUsI, MAPKETHHTOBBIX HHCTPYMEHTOB | T.JI. HA9aJI0
00BEeIMHATHCA B TaK HA3bIBAEMbIE «TEXHOJIOTMYECKHE CTEKHW» (KOMILJIEKC TEXHOJOTHH, Ha
0a3e KOTOpBIX pa3pabaThIBaeTCs BEO-CAWT MM HHTEPHET-TIPUIIOKEHHE).

2. KoHuieHTpamys BHUMaHHUs Ha HAMEPEHHUSIX 11€JIeBOM ayIuTOPHH, UTO B cucreme B2B
O3HAauaeT CHHXPOHHM3AIWI0 MAapKETHHTOBBIX MEpONPHITHH © OusHec-nukia upm-
KOHTpareHToB. HampoTuB, pekiama uepe3 KaHaJlbl COLMAIBHBIX CeTed H3HaudalbHO Oosee
nomyisipHa Ha peiHkax B2C, Torma kak Ha Takux ruiatdopmax, kak «Spryker», «OpenCarty,
«KonTtyp.3akynku», HabI0JaeTCs poCT 1eNeBOi pekyiambl B2B.
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3. BO3MOXHOCTH MHOTOKaHAJIBHOTO U KpOCC-(DyHKIIMOHAIBHOTO MapKEeTHHTa, 4YTO B
cucreMe B2B o03HauaeT NOCTOSHHOE TNepenpo(UIMpOBaHNE PEKIAMHOIO KOHTEHTa IS
pacupocTpaHEHUs 110 HECKOJIbKUM KaHalaMm.

Takum o0Opas3oM, nudpoBble MapKETUHTOBBIE KaHAJbI, pacrojaras HeCOMHEHHBIMHU
MIPEUMYIIECTBAMH, BIIOJIHE COOTBETCTBYIOT crienduke B2B-cBs3eit B oHiaiiH- u odiaiiH-
TOPIOBIIE.

IlosryuyeHHble pe3yJbTaTbl MU UX o00cyxkaeHue. DPGPEKTUBHOCTh MapPKETHHTOBBIX
KaHaJoB B cucteMe cBszed B2B 3aBucuT OT Takux (HaKkTOpOB, KakK JOJITOCPOUYHOE
IUTAHUPOBAHHUE, JKU3HEHHBI LUK PEKJIaMHOIO KOHTEHTa, crheuuduka 3ampocoB
noTpeOuTeNneil U TpeHbl UX M3MEHEHUs, (hopMaT MPEACTABICHHUS AaHATUTHYECKUX IAaHHBIX,
MapKETHUHIOBasi CTpaTerusi U KOHKpETHas IeseBas Mojellb Ou3zHeca (UPM-KOHTPAreHTOB B
cucteme B2B. B cooTBeTCTBHHM ¢ 3TUM II€]IeCOOOpPa3HO BBIICTUTH KaHAIBI IH(PPOBOTO
MapKeTHHTa, KOTOpPbIE PeoOpa3yroT 3¢ HeKTUBHOCTH cBs3eil B2B.

Ilepgviii kanan — MapKeTHHI B CONMAJbHBIX ceTsaX. LudpoBbie mmaTopmbl
COIIMAIIBHBIX CETeM IMpeajlaraloT MOIIHBIM KaHajl MAapKeTUHIa 4Yepe3 IOCTOSHHO
pacuIupsIoIMecs CeT moJib3oBaTenel mo Bcemy mupy. MccnenoBanus P. Cena noka3biBaior,
YTO CpeHEee E€XKEAHEBHOE HCIOJIb30BAHUE COLMAIbHBIX CETEW COCTaBIIAECT MOPSAIKA JIBYX
4acoB B JieHb Oosiee yeMm sl mojioBuHBbI Hacenenuss mupa [10]. B cBoro ouepensp,
MapKETUHIOBbIE KaHaJlbl COLMAJIBHBIX CETEM MO3BOJISIIOT MOBBICUTh OCBEAOMIIEHHOCTH O
OpeHJie U MpoaaBaTh €ro HEMOCPEACTBEHHO IEJICBOM ayIUTOPUHU B cUCTEME CBs3el kak B2B,
tak U B2C. C xaxaplM T0JAOM MApKETHHI B COLMAJIbHBIX CETSIX OKa3bIBAETCs
KU3HECTIOCOOHBIM, €CIT HE HEOOXOAMMBIM, CPEIICTBOM JIJIsl IPUBIICYCHUS KIMEHTOB. [10CTHI,
IJlaTHasE pekKjamMa M IOUCK KOMMEPUYECKUX INPEIJIOKEHHUM, pEKIaMHbIA, B TOM YHUCIE
WHTEPAKTHBHBII KOHTEHT, 4aT-OO0ThI M TIp. SBJISIIOTCA CPEACTBaMHU IH(PPOBOTO MapKETHHTA,
KaHAJIOM KOTOPOI'O BBICTYHAIOT COLMAIbHBIE CETH, MAPKETHUHIOBAsI JI€ATEIbHOCTh KOTOPBIX
HalleJIeHa Ha NPOAYKTHUBHOE oOOmeHne ¢ (upmMamMu — TOTEHIHMAIbHBIMH KIHMCHTAMH.
Pestomupyst ckazaHHOe, MOXXHO 3aKIIOYUTh, 4YTO (uUpMaM, 3aUHTEPECOBAHHBIM B
UCIOJIb30BaHUU KaHajioB B2B wmapkeTuMHra B COLMAIbHBIX CETAX, LE€JIE€CO00pa3HO
MHBECTHPOBATh B CETMEHTUPOBAHUE LIEJIEBOU ayJIUTOPUH, IOCTOSHHO pa3Mellasi aKTyaJIbHbIN
KOHTEHT B paMKaxX IUIaHAa PEKJIaMHOM KOMIIaHUH, 3a/leHCTBYsI COI[MAJIbHBIE CETH BKYIE C
KOHTEHT-MAapKETHMHIOM (TaK Ha3blBa€MOW JIMIO-T€HEpallud — MAapKEeTUHIOBOM TaKTHKH,
3aKJIIOYAOIIEHCS. B IEJICHANIPABICHHOM IMOMCKE (UPM — MOTEHIMAIBbHBIX KOHTPAreHTOB C
3apaHee 33JaHHBIMH KOHTAKTHBIMH JaHHBIMH).

Bmopou xanan uudposBoro mapkeruHra B cucreme cBsizeii B2B — mapkeTuHr BeO-
caifta, KOTOpbIi moMoraer (upmaMm CBS3bIBaTbCA C JAPYTMMH (UPMaMU — HOCETHTEISIMU
caiiTa — M MOAJEPKUBATh MOCTOSHHBIE KIMEHTCKHE OTHOIIEHHS, HUCIOJb3ys BeO-caiiThl B
KayecTBe M(PPOBOM BUTPUHBL. MapKeTHHT Ha BeO-caliTe CBsi3aH ¢ O0BbEIUMHEHUEM Pa3IMUHBIX
npopmwiell B COLUAIBHBIX CETSAX MOJA OJHOH (UPMEHHOM MapKo#, BHUPTyaJlbHOU
JEMOHCTpallMeH(PUPMEHHOr0 MPOAYKTa Yepe3 CHEIHalbHO CO3/IaHHblE WHTEPAaKTUBHbIE
UHTEPHET-CTPAHMIIbI, MYOJIUYHOr0 pa3MelleHns MH()OPMAIMOHHOIO KOHTEHTa, MyOIuKaluu
pEeKJIaMHBIX CTaTell B Oyiorax W MpsSIMOM CBSI3U ¢ (PUPMOM-TIOKYIIATEIEM Yepe3 AIEKTPOHHYIO
HOYTY MM 4aT-00Thl. YHUKAIbHOCTh MapKETHHIOBOrO BeO-caiiTa BIMSET HA TOYHOCTH €ro
onpezieNieHuss B TOMCKOBBIX 3alpocax W PaH)XKUPOBAHUM TJI00AJIBHBIMH  TTOUCKOBBIMHU
CUCTEMAaMH, a TAK)KE Ha yCIIEX JINJI0-TEHEPALIUH.

Tpemuii kanan — 6noru (HeopMaTbHOE Ha3BaHUE BEO-)KYPHAIOB) U Apyrue HOpMbI
KOHTEHT-MapKeTHHra (HaOOp MapKETHMHIOBBIX METO/IOB, OCHOBAaHHBIX Ha CO3JaHUU U
paclpocTpaHEHHMH  ILEHHOW  MOTpeOuTeNnbCcKOW  MHpOpMamuu  JUid  M[PUBJIEUYECHUS
NOTEHLUAIbHBIX  KJIMEHTOB), KOTOpPbIE MOTYT TIPUBECTH K IIOABJIEHUIO  «TOYEK
CONPUKOCHOBEHUs» cB2BHa kaxom stame mytu K nponaxe. I1o 1aHHBIM aMepUKaHCKOTO
pa3paboTyrKa MPOTrPaMMHBIX MPOAYKTOB JJIi MApPKETHHra W KJIMEHTCKOTO OOCITY>KUBaHHS
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Hubspot, 82% wapkeronoroB B CIIIA B 2021 1. akTUBHO WHBECTHPOBAIM B DPa3BUTHE
KOHTEHT-MapkeTuHra [11], mpemocTaBIsOIIEro IENEeBOW ayJAMTOPHH YBJICKATEIBHBIA U
BBICOKO HH(OPMATHUBHBII KOHTEHT, CIHOCOOCTBYS IBMKEHHIO IOKYIATeJled IO YPOBHIM
«BOPOHKM Tpojax» (MOJenu MapKeTUHTa, TNpeAroyiarapmeil omnucanue OymyIiero
MOKYTATeNSINO HECKOJIbKUM YPOBHSM B3aUMOJICHCTBUS C MPOJABLIOM — OT TIEPBOTO
3HAKOMCTBAa C KOMMEPUECKHUM IPEAJIOKEHUEM 10 peajabHON caenku). Hanpumep, Hekoropas
yacTb MH(GOPMAIITMOHHOTO KOHTEHTa OJIOTOB MOKET OBITh OPUEHTHPOBAHA Ha BEPXHIOKO YacTh
«BOPOHKHM TpoJax», GopMmupymoomeil odmee mnpeacraBieHne o (GUpMe-TIpoJaBle WK
TOBapHOM OpeHze, cosfaBasi Tpaduk K BeO-caliTy OT Apyrux (GUpM — MOTEHIHAIbHBIX
KJIMEHTOB, YacTh KOTOPBIX MIEPEUIET HAa HUIKHIOIO YacTh (3aKIF0UEHHUE CACIIKHU U MIPEIOoIIaTa).
Hanportus, apyras uyacte HMH(OpPMALMOHHOTO LU(POBOrO KOHTEHTA MOXKET HAmpsSMYIO
OTHOCHUTBHCSI K KOHBEPCHOHHOMY MapKETUHTY (IpeoOpa3oBaHHME MOCETHTENeH BeO-caliTOB B
MOKYTIaTeNei), T.e. HaleNIuBaTbcsl Ha Oojiee HU3KHWE YPOBHU «BOPOHKH». D(PGEKTUBHOCTh
MHBECTUIMI B KOHTEHT-MAPKETUHI HOCUT JOJIOCPOYHBIN XapaKTep, MO3TOMY IO JAHHBIM
amepukaHckoro IHcTUTyTa KOHTEHT-MapKeTuHra, okoino 60% wMapkeronoroB B2B,
IPU3HAHHBIX AKCHEPTHBIM COOOIIECTBOM YCHEUIHBIMU, HMEIOT HHCTUTYaIU3UPOBAHHYIO
crpareruto KouteHT-mapkerunra [12]. Kpome toro, O. I'pHHBKO YTBEPI)KAaeT, YTO KOHTEHT-
MapKETHUHT XOPOIIO COYETACTCS C APYTUMH HAIPABICHUSIMH IIU(PPOBOrO MapKETHHTA, TAKUMHU
KaK TIOMCKOBas ONTHMH3AIIMS, 11eJIeBOIl MapKETUHT Be0-CaliTOB M MapKETUHT B COLIMATIbHBIX
cersix [13].

Yemesepmoiti  kawan  umdpoBoro  B2B-MapkermHra — npeacrtaBiaseT  coOoi
BUJCOMApPKEUHT uepe3 IUIAT(OPMBI COLMATBHBIX CETEeH, CIEeMUATU3UPYIONIUXCS Ha BHUJEO-
KoHTeHTe (Takume, kak YouTube, Dailymotion, RuTubeu mp., mpeaoCTaBIsSIOT €XeIHEBHO
Oosiee MWIMapJa 4acoB HOBOTO BHJICO), IMO3BOJISICT KOMIIAHHMSM IIPOJBHraTh CBOW OpEHI.
BungeomapkeTuHr CBSi3aH ¢ MPEAOCTaBICHUEM BBICOKO 3MOILMOHAIBLHOTO MH(GOPMAIMOHHOTO
KOHTEHTA, YCKOPSIOUIEro MO3UTUBHOE BOCHPHUATHE OpeHJa, MPHUBJICYEHUE IMOANUCYUKOB B
COLIMATIBHBIX CETSX, JMIO-TEHEepallnio, PEeKIaMy HOBBIX NPOAYKTOB U MPEIOCTABICHUE
IPOCTBIX U JIEHCTBEHHBIX MHCTPYKLUHU 110 UX UCIOJIb30BaHUIO. BuaeomapkeTHsr, B 0onblei
CTEMeHH YeM HWHOM IHU(PPOBOM KaHAl MapKETHWHIa, IO3BOJSET OpeHaaM oOpamarbes K
MOTEHIIMATFHOMY KpYTy 00Jiee JOBEPUTEIHHO, MOATOMY €r0 11eJ1IeCO00pa3HO KOMOMHUPOBATh
C JpYyTUMHU KaHajlaMH, TaKUMH KaK CTaTbd B OJIOrax Ha CepBHCAX, MOAJIECPKUBAIOIINX
BCTpauBaHue Bujeo. Ho mpexae Bcero pasMelieHHe CTPaTeruiyeckoro BHJIEOKOHTEHTA
1esecoo0pa3Ho sl MOJyYEHHMsI BO3PACTAIOIIEro IMOTOKAa (UPM-TIOAMUCYUKOB, KOTOpBIE
MOTYT OBITh IPEOOPa30BaHbI B KOHTPAT€HTOB.

Ilamonii  kanan 1MQGPOBOrO MapKETHMHra — JJIEKTPOHHBIA (9JEKTpOHHAs I0YTa,
MEeCCEH/IXKEpbI, 4aThl Ha BeO-caiiTax). DIEKTPOHHBIA MapKeTHHI oOecreunBaet B2B-cBsizu
MEXIY ¢bupmamMu-TIpoaBLIAMU u MOKYIaTeNsIMH, KOTOpBbIE o0ecrneunBaroT

npodeccuoHanbHoe  OOIIeHHne, HMH(MOPMAIMOHHBIH KOHTEHT U, YTO HEMAaJOBaXXHO,
TpaH3akUMU. B Takoil cucreMeHa KakJOM YpOBHE «BOPOHKHU MPOJAX» AJIEKTPOHHAsI MouTa
SBISIETCA YacThlO IMKJIA CHENKHU, Oydb TO OTHpaBKa HH(GOPMAIMOHHOTO KOHTEHTA,
CHelMalIbHbIe aKIIMM WM HEeNOCPEACTBEHHAs Iepenadya npoaykra. [1ocKkobKy 3/1eKTpOHHBIN
MapKETHHI B IEPBYIO0 OUYEPE]b OPUEHTHUPOBAH HAa KOHBEPCHUIO NOTEHIMAIBHBIX KIMEHTOB B
MOCTOSIHHBIX TIOKYIaTesel, Tpedyercss MmepcoHanu3alusl 3JeKTPOHHBIX MUCEM U aJanTanus
COOOIIeHNH IS KIIMEHTOB 101 OpeH 1 GUPMBI-TIPOIABIIA.

Lllecmoti — MHOTOKaHAJIbHBIN — [UPPOBOI MapKETUHT CBA3BIBAET (UPMBI-IIPOIABIIOB
U mokymareneil B cucteme B2B cBsizell uepes pasziamuyHble MapKETHHTOBBIE KaHAIbl (BHICO
XOCTHHT, 3JIEKTPOHHAs TOYTa, COLMajbHbIe CETH W T.A.). V3BecTHbIe OpeHbl YK€ JaBHO
UCTIONB3YIOT KOMOWHAIMIO TEJIEBU3UOHHOW, NEeYaTHOM, IU(PPOBONH peKyiaMbl, MPSIMbIX
MpoJIaXK, B TO YuCIe uepe3 pupMeHHbIe BeO-caiiThl. ClienyeT OTMETUTh, YTO MHOTOKAaHATbHBIN
U(pPOBON MapKETUHT TpeOyeT nepenpouIMpoBaHusl KOHTEHTA, YTOObI ONTHUMHU3UPOBATH €TO
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JUIE TIONCKOBBIX CHUCTEM C MeJblo yBenndeHus HHTepHeT-TpaduKka, NPOIBIKEHUS B
COLMAIBHBIX CETSX M HUCIOJb30BaHUS B JMCKYCCHSX B 3MHM30[ax mozakacra. [IpumeHenue
MHOT'OKaHAJIIBHOTO MapKETHHTa OOECIICYMBACT JIMAO-TEHEPAIMI0, POCT MHTEPHET-TpaduKa U
KOHBEPCHIO Ha KaX/I0M YPOBHE «BOPOHKH MTPOIANKN.

Ceovmoul kanan 1UGPOBOrO MapKeTHHIra — MOMCKoBas ontumusaims (SEQ) —
BOILIOLIAETCS B CBA3SIX (UPMBI-TIPOAaBLIA C (HUPMaMU-TIOKYNATENSIMUA 4Yepe3 IMOMCKOBBIC
cucremsl, Takue kak Google, DuckDuckGo, Amazon, YouTube, Quora u ap.; mpu 3ToM
UCTOPUYECKH TIOMCKOBBIE CHUCTEMbI OO0ECIEUMBAIM JIOMHUHHUPYIOIIYIO (OpMY HHTEpHET-
Tpaduka yepe3 pe3yabTaThl moucka. Ilo mganHbIM uH(pOpMaimoHHOro cepsuca Ahrefs, B
2019-2021 rr. Oomee 90% BeO-caliTOB BO BCeM MHpPE BOOOIIE HE MMOIYYArOT
cTpykrypupoBanHoro Tpaduka ot Google [14]. Kak mnpaBuno, SEO-mapkeTuHr wim
MapKeTHHT B MOMCKOBBIX cucremax (SEM, SearchEngineMarketing) o3nadaer mosyueHue
peiiTuHTa JUIs OTOOpakeHUs: BeO-caiita (upmbl mepen monb3oBatessiMu (K [IpUMEpY,
CKOpOCTh OOpamieHus: K OJO0KY MM MOJIKACTY C MPaKTHUYECKUMH peKOMEeHaanusmMu). B cBoro
ouepenb, SEO-MapkeTHHT MIMPOKO TPHUMEHSETCS I yBEIMYCHHS Tpaduka K BeO-calTy
¢Gupmbl (IIOCKOJIBKY BKJIKOYAET B ce€0Sl MCCIIEIOBAHUE KJIFOYEBBIX CIIOB, OOPAaTHBIE CCHUIKH,
OecIUTaTHBINA W IJIATHBIA OUCK U MHICKCHPOBAHUE €0 PE3YJIbTaTOB), OJHAKO MOXET TaKkKe
UCTIOJIB30BATHCS ISl KOHBEPCHOHHOTO MAapKETHHTA.

Bocomoti kanan uudposoro B2B mapkerunra — «capadannsiiiy mapketunr (WoMM,
Word-of-Mouth Marketing), xotopsiii cBsi3pIBacT (GUPMBI-IPOJABIIOB M  IOKyIaTelneH
MIOCPEJICTBOM 3aWMCTBOBAaHHUSI W TJYOOKOrO aHaliM3a SKCIEPTHOIO U MOTPEOUTEIHLCKOro
OTIBITa M3 COLMAIBHBIX ceTel (Kak HU(POBBIX, TaK U (PU3MUECKUX), B KOTOPHIC BOBJICUCHBI
KIMeHThl. HecMOTpst Ha TO, 4TO «capadaHHbIl» MapKETHHT HE SBISETCS UCKOHHO IU(POBBIM,
Ha HEro BIIOJIHE PaCIpPOCTPAHSIOTCS IMU(PPOBBIE MAapKETHHTOBBIE MHCTPYMEHTHI. Kak mumer
P. Cena, «... BCsKHiA pa3, KOTJa OPYyT, WICH CEMbH, KOJUIETa WM 3HAKOMBIH OCO3HAHHO WIIH
HEOCO3HAHHO MPOJIBHUTaeT MPOAYKT, YPOBEHb ITOBEPHs BBHIIIE, YeM IPH HCIOIb30BAHUU
Ipyrux KaHajaoB mapketunray [10]. TIpoakTHBHbIE MEPONPUATH, PEATU3yeMble B pamMKax
KaHana 1Hu(poBoro «capagaHHOT0» MAapKETHHTa, BKIOYAIOT B ce0S MOOMIPEHHE
MI0JIb30BATEIHCKOT0 KOHTEHTA, HCIIOJIb30BAaHUE XAIITETOB JIUIsl CBSI3U MPOIYKTA C IMOMYJISIPHON
B COIICETSAX TEMOM, BKIIIOYEHHE 0030POB U OT3HIBOB.

Hesamuiti kanan — MApKETHUHI BIMSHUS — CBS3bIBa€T (UPMBI-IPOAABLOB C
NOKYMAaTeIsIMA  Yepe3 JIMJCPOB MHEHUH (3HAMEHHTOCTSH WJIM BIHSTEIBHBIX TEPCOH) B
COLMaAIbHBIX ceTsAX. Takoil kaHam oOnajgaeT JOCTaTOYHO BBICOKOM 3((HEKTUBHOCTHIO,
MOCKOJIBKY, 0 MHeHHt0 P. Cena: «... MHOTHE JIIOAM HE TOJBKO 3HAIOT, JIIOOSAT M JIOBEPSIOT
BIIMSATENbHBIM JIIOJSIM, ... OHU TaK)K€ MPEJCTABISAIOT COOO0M Maeanbl, K KOTOPBIM CTPeMSTCS
MHOTHE WX TOKIOHHHKH. ... OCOOEHHO 3TO KacaeTcsi MpodeCcCHOHATBHBIX CIIOPTCMEHOB)»
[10]. OxBaT MapKEeTHHIOBBIMH MEPOTIPUSITUSMH BIHSTEIbHBIX JHI SBISCTCSA d3PPEKTUBHBIM H
BOCTPeOOBAHHBIM M3-3a €TI0 BO3/ICMCTBUS HA HUKHIOIO YacTh «BOPOHKHU MPOAAXK» — MPUHATHE
bupmoii peleHus 0 OKYIKe B cucteme cpsizeid B2B.

Hecamuiti  xkanan uudpooro B2B  mMapkeTmHra — JoKalmbHas ~— pekiiama,
pacmpocTpaHsieMasl 4Yepe3 pEeKIaMHBIe BHICOIINUTHI, BUACOBUTPUHBI MarazuHoOB. OHH
001aJaloT BaXKHBIM TPEHMYILECTBOM Mepel] UCKIIOUUTENFHO HHU(POBBIMU PEKIAMHBIMU
HOCHUTEIISIMU, C KOTOPBIMHU MOTPEOUTENh TMOAIEPKMBAET KOHTAKT Yepe3 dKpaH KOMIBIOTEpa
Wi cMapT@oHa. ITO MPEUMYIIECTBO 3aKIOYAETCS B TOW WM WHOW CTENEHH (PU3MUECKOM
MPUCYTCTBUH, YTO ITO3BOJISIET HCITOB30BATh €r0 Ha BCEX YPOBHAX «BOPOHKH MTPOIANK).

OO0unnadyamolii KaHan — Tak Ha3bIBaeMasi «pekiaMa ¢ 6oHycom 3a kiuk» (PPC, Pay
per Click) — meToa nmpoBoii pexiiaMmbl, Ha THIIEPCCHUIKY KOTOPOH HAXKMMAIOT MOJIb30BATEIIN
UHTEpHET, 3a 4TO MOJy4yaroT OOHYChl B BHJE MOJb30BaHMUA OECIUIATHBIM MPHIOKECHHEM
Android, moctyma K TUIATHBIM KOMIIBIOTEPHBIM IPOTpaMMaM WM TIONYYSHHS CKHIIOK.
HecmoTpss Ha ompeseneHHYIO 3aTpaTHOCTb JAaHHBIX MAapKETHHTOBBIX MEPONpPHUSATHH, OHHU
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3HAYUTENBHO JACLIEBIIE, YEM peKIaMa Ha TEIEeBUJCHUU, U UMEIOT BBICOKYIO IPUTOIHOCTh IS
[1yOOKOro aHaJIn3a.

Heenaoyamoiii kanan mudposoro B2B mapkeruHra — MeauiiHas pekiama (TEKCT,
BUJICO, ayJHO M HM300pakeHHs), KOTOPBIE OTOOpPAKAIOTCS 4epe3 BeO-CalThl, DICKTPOHHYIO
HIOYTY, COLIMATIbHBIE CETH, «PEKJIaMy ¢ OOHYCOM 3a KIMK» U Ap. DPHEKTUBHOCTh MHBECTULIMN
B MEIUMHHYIO pEKJIaMy 3aBHCUT OT OJHM30CTH Ipolecca MPOAaKd K KOHYCY «BOPOHKH
IPOaX»: 4eM OJIMKE K KOHYCY BOPOHKH, TEM BbIILIE OKYIa€MOCTb.

Tpunaoyamvii xawan — MapKeTHHr B monkactax (daiuibl Wi  TOTOKOBOE
MyJIbTHUMEHMA, KOTOPbIE MOXKHO IPOMIPHIBATH B JI000€ Bpems Ipu nomomu MHTepHeT),
KOTOpBIM, IO JAHHBIM HEMEIKOW WH(POPMAIMOHHO-aHAJUTUYECKOH KoMmanuu Statista,
CIICLMAIMN3UPYIOIIEHCS Ha MOTPEOUTENbCKUX NaHHBIX [15], ceromus siBisieTcsi HHIYCTpHEH ©
rOIOBBIM 000OpOTOM B MWUIMaph nojuiapoB. Ilpu sTom, mo nmanHeiM Edison Research,
CITyIIATENX OAKACTOB MMOIYYatoT HHPOPMALIUIO B CPEHEM U3 BOCHMH M3 HUX B Henemro[16].
BaxHo, uTo ampecataMm pekjaMbl B MOJKACTaxX HET HEOOXOJMMOCTH CMOTPETh Ha JKpaH, W3
Yero CleAyeT, YTO MOAKACThI MOYKHO CIyLIaTh BO BPEMs CaMbIX pa3HbIX AedcTBHM. [loaTomy
MapKETHHI [OJKAaCTOB MOXHO HCIIOJIb30BaTh JUIsl MOBBILIEHUS] Yy3HABAaeMOCTH OpeHna,
IOPOJABWKEHHUsST TPOJYKTOB B cucTeMe cBszeil B2B, mnpuBieueHus MNOANUCYUKOB U
BIIUSITENIbHBIX JIMII.

Yemvipuaoyameitii kanan mudpoBoro B2B-mapkeTnHra — mapTHEPCKHHA MapKETHHT,
KOTOPBII TOJpa3ymMeBaeT OObEAMHEHUE C APYruMH (UpMaMu WM OpeHIaMH B paMKax
COBMECTHOM pekiaMHOM kommanuu B B2B-cpene,rnenapTHepbl mHOJy4arOT HPUOBLIb.
OkoHoMHuYecKkass 3()()EKTUBHOCTh MAPTHEPCKOTO MAapKETHHra BBINIE, Ye€M Yy OTAEIHHOTO
KaHaJla, MOCKOJIBbKY 3aTPaThl PACIPEICISIIOTCS MKy 00CUMH CTOPOHAMH (KO-OpEHANHIOBBIN
KOHTEHT, TAapPTHEPCKUA MapKEeTHHT, pedepalbHble MpOrpaMMbl, pasfgada MpPOAYKTOB,
CIIOHCHPYEMBIE PEKJIAMHbIE aKIIMU U 0JaroTBOPUTENBHOCTD).

Ilsmnaoyamoiti kanan — co3gaHue MUQGPOBBIX COOOINECTB, TIaBHBIM 00pa3oMm, B
COLMAIBHBIX CETAX; Ha 0ojiee BHICOKOM YpPOBHE — CO3JaHUE IE€PCOHATU3UPOBAHHBIX HIIN
KOPIIOPaTUBHBIX COLIMAJIBHBIX CETEH ¢ KOHTEHTOM pa3HooOpazHoro tumna. Oupmsl,
BbICTpanBaroLIe Takue IuQpoBbie coobliiecTBa B cetu B2B, momyuyaroT AONOIHUTENbHBIE
MpPEeUMYIIECTBA OT OOUIECHUS ¢ KJIMEHTaMH Ha UX COOCTBEHHBIX YCIIOBHUSX, YTO MAKCUMAJIbHO
3QQGEKTUBHO  JUIsI  MapKeTWHra OpeHIOB €  KCIOJIb30BaHHMEM  MHKIIO3UBHOCTH,
HKCKJIFO3UBHOCTH, MOJIb30BaTEIbCKOT0 KOHTEHTA U «capadaHHOro» MapketuHra. Kpome toro,
UGpPOBBIE COOOIIECTBA CIYXKAT LIEHHBIM HCTOYHHKOM OOpPaTHOM CBS3M, KOTOpas MOXKET
MOMOYb JIy4lll€ MOHATh NOTPEOHOCTH LIETIEBOM ayIUTOPUH.

BbiBOABI M IMCKYCCHOHHBIC BONPOCHI. B 3aKiItodeHHe OTMETUM, YTO HECMOTpPS Ha
MHOrooOpas3ue MHBApHAaHTOB MPUMEHEHUs KaHaoB IudpoBoro B2B-mMapkeTnnra kaxasiit u3
HUX TpeOyeT r1y0OKOro MOHMMAaHUS IEJIEBOM ayIUTOPUHU JJIsl 0OecTIeYeHHs] peHTa0eIbHOCTH
uHBecTULMI. PasHble (GUPMBI NPEANOYHUTAIOT pa3Hble CIOCOOBI B3aWMOJIEHCTBUSA ¢
NOTEHLMAIbHBIMU KIHMEHTaMH B cucteMe B2B-cBszeil. DTo 3aBuUCHT OT mncuxorpaduxu
ayJIMTOpUH, KOHKPETHOW OTpaciii M CTaJAuM MOKYIaTeNnbcKoro nukia. [loatomy, naBecTupys
B MAapKETHHIOBBbIE IIPOrpaMMbl, HE CIIEyeT HCIOJb30BaTh OOJbIIOE YHUCIO KaHAJIOB
udposoro B2B-mapkeTuHra; HHBIMU CIIOBaMH, HE CTOUT «PACIbUIATH)» PEKJIaMHbIH KOHTEHT
u pacxofsl. LlenecoobpazHo onpenenuThesl Ha Ha4allbHOM dTale MapKeTHHTOBOM KOMITaHUH,
Kakoll KkaHan HauOoJjee NEPCHEKTHBEH, COOO0pa3HO chenuduke Npoaykra U (Hupm-
norpedureneil. lcnonp3oBaHue Apyrux KaHaJOB pPEKOMEHIYyeTcs 3aJeicTBOBaTh IpHU
HEOCTaTOYHON 3(PPEKTUBHOCTH OCHOBHOI'O WJIM €€ CHI)KEHHU MO Mepe MPOXOXKICHUS
’KU3HEHHOTO LIUKJIA TIPOAYKTA.
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