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Abstract. During the period of market saturation with a variety of goods and services,
non-price methods of competition take a leading position. Modern expectations in the service
sector require business entities to construct clear actions aimed not so much at obtaining
internal benefits, but more at satisfying consumers. Business process modeling allows you to
solve these problems.

Currently, exhibition activities are not only a necessary tool for enterprises to enter
new markets and increase brand recognition and its products, but also one of the factors in the
development of international cooperation through holding fairs at various levels.

At the same time, in an unstable external environment, which is characterizing by
sharp price fluctuations and changing business conditions, it is important to build effective
business processes, which will allow you to immediately seeing the reasons for their
occurrence when a problem arises, and optimize your work to eliminate the problems that
have arisen.

In accordance with the above, the issues of modeling and assessing business processes
of exhibition business enterprises seem relevant.

Based on the studying and structuring of scientific materials, the work proposes an
approach to building a business process for selling exhibition complex services; the
possibility of using the “GAP” model during the implementation of the specified business
process is substantiating, allowing the main gaps between the expectations of exhibitors and
consumers and the actual result of the provision of services. These studies make it possible to
formulate proposals in areas with promising business processes for selling services in an
enterprise.

Keywords: exhibition service, signs of business processes, “GAP” service quality
model.
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AHHOTauus. B nepuos HackllieHUs pplHKAa Pa3HOOOPA3HBIMU TOBApaMU U YCIyTaMu
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CoBpeMeHHbIE OXHUJaHUA B cdepe ycayr TpeOyloT OoT CyOBEKTOB JaHHOTO Ou3Heca
MOCTPOCHUS YETKUX, HAIICJICHHBIX HE CTOJIbKO Ha MOJy4YeHHWE BHYTPEHHEW BBITOJbI, a B
OoJipIliel CTENEHW Ha YIOBJICTBOPECHHME IMOTpeOuTenel nercTBuii. Pemmts 3TH 3amayum
MO3BOJISIET MOJICTTHPOBAaHNE OU3HEC-TIPOIIECCOB.

B mHacrosimee BpeMs BBICTAaBOYHAS JAESTEIBHOCTb HE TOJIBKO HEOOXOIUMBIN
WHCTPYMEHT BbIXOJIa MPEINPUATANA HAa HOBBIE PHIHKU U MOBBIIICHUSI Y3HABAEMOCTH OpeHja u
€ro MpoAyKIHMH, HO M OAMH U3 (aKTOPOB Pa3BUTHUS MEXKIAYHAPOJHOTO COTPYIHUYECTBA 3a
CYET MPOBEJCHUS APMAPOK PA3IUYHOTO YPOBHSI.

[Ipu sTOoM B yCIOBHSIX HECTaOMJIBHOM BHEIIHEH Cpeibl, KOTOpas XapaKTepHu3yercs
pEe3KHM KoJIeOaHWEM IICH, M3MEHEHHEM YCJIOBHI BeJCHHUS OW3HECa BAXHO IOCTPOCHHE
3¢ pexTUBHBIX OM3HEC-TIPOILECCOB, YTO IMO3BOJUT IMPU BO3HUKHOBEHHH MPOOJIEMBI cpasy
YBUACTH IPUYUHBI UX TIOSBICHUS U ONITUMU3UPOBATH PabOTy MO YCTPaHEHHUIO.

B cooTBercTBUM € U3JOKEHHBIM BOIPOCHI MOJAEIUPOBAHUSA U OLIGHKH Ou3Hec-
MIPOLIECCOB MPEANPUATUI BHICTABOUHOTI'O OM3HECA MPECTABISAIOTCS aKTyaIbHBIMH.

B pabore Ha ocHOBe Wu3yueHUS U CTPYKTYPHUPOBAaHUS HAy4YHBIX MaTEpHUAaJIOB
NPEIUIOKEH IMOAXOA K TIOCTPOCHHUI0 OHW3HEC-TIpoIiecca NPOAAKU YCIAYr BBICTABOYHOTO
KOMIUIEKCa;, 00OCHOBaHa BO3MOXHOCTb mpuMeHeHust mozaenu «GAP» (paspeiB) B xome
OIICHKM yKa3aHHOTO OW3HEec-Tpollecca, OINPEeAeiIeHbl OCHOBHBIE Pa3pbIBBI  MEXIY
OKHUJAHUSIMHU YKCIIOHEHTOB U MOTpeduTeneil u (akTHYeCKUM pe3yabTaTOM OKa3aHHBIX YCIYT.
OTH UCCIENOBAHMS TO3BOJWIM CHOPMYIHPOBATH MPEIJIOKEHUS 10 HaIMpaBICHUSM
COBEpIICHCTBOBAHUS OM3HEC-TIpoIecca MPOJAXKH YCIIYT Ha IPEIIPUSITHH.

KuiioueBble cJioBa: BBICTABOYHBIN CEpPBHC, IMPU3HAKA OM3HEC-TIPOIIECCOB, MOJCIIb
KadyecTBa oocimyxxuBaHus «GAP».

HutupoBanue: Msanosa, /1. H. [Togxoasr kK opMHUpPOBaHUIO M OLICHKE OM3HEC- E .E
IIPOIIECCOB MPOJIAXKH YCIIYT BhicTaBouHOTO cepBuca / JI. H. MBanoBa, :

O. H. Ecuna, 1O. JI. Anexcanapos // Toprosis, cepBUC, UHIYCTPHS MUTAHUS. —

2024. — Ne 4(2). — C. 117-128. — EDN: IDZLSK E

Beenenne. CoBpeMEeHHbIE KOHIENIMHM YIPABICHUS KOMIIAHHEW IOTYEPKUBAIOT
HEOOXO/MMOCTh YETKOI'O OMpeJeNieHHs, W3MEpeHUs, aHalu3a M yiIydlleHus OusHeca.
[ToBermenne 3 QeKTHBHOCTH OU3HEC-TIPOIIECCOB SBISAETCS KIIIOYEBBIM aCHEeKTOM JUIs
NPENPUATHHA, CTPEMSIIUXCS COXPAHUTh CBOE MOJIOKEHUE Ha pblHKE. B mocnennue 1015 ner
KOMITAaHUSIM TIPUXOJAWTCS COBEPUICHCTBOBATH OHM3HEC-TIPOIECCH B CBS3M C PACTYIIMMHU
TpeOOBaHUAMU NOTpeOUTENEH K KaueCTBY TOBApPOB U YCIYT.

Matepuajbl U MeTOAbl. BOmpockl mMoCTpoeHUs, MOJEIUPOBAHUS, PEOpTraHU3AINN
OM3HEC-TIPOLIECCOB MPEIIPUATHI TOCTATOYHO IIUPOKO OCBEIEHBI B TPYIaX OTEYECTBEHHBIX U
3apyOeKHBIX aBTOPOB, OIHAKO JTH HCCIEIOBAaHHS HE YYHTHIBAIOT CHEIU(PHUKY BEICHUS
BBICTAaBOYHOM J€ATEIbHOCTH.

Busnec-mporieccoM SIBIISIETCS COBOKYITHOCTH MOBTOPSIFOIIUXCS JCHCTBHMA, KOTOPHIE B
pe3yibTare JOJDKHBI IPHUBECTH K BBHIMOJHEHUIO TJIABHOM Lenu KOMIaHUHM. Bompockl
upoBU3aAIME BHYTPEHHHMX Ou3Hec-mporieccoB 3arparuBatorcs A. JI. CobGonebim [1].
JI. B. PynakoBa mMpOKO oOcBemaeT (akTopHble B3aUMOCBA3M B CHUCTEME YIIPABICHMS
peANPUHIMATEIECKUMHU CTPYKTYpPaMH MEpe]] MOCTPOSHHEM OU3HEC-TPoIieccoB [2].

IIpu OuzHec-mporiecce MPOAAXKU TJIABHOM IeNbl0 OyAeT MpoaaTh HPOAYKIHIO B
HEOOXOIMMOM KOJIMYECTBE M Ka4eCTBE JUIsl MOTPEOUTEIISA, YTO, B CBOIO OUYepe/lb, IPUBEIET K
POCTY JIOSUIBHOCTH MOTpeOUTENeN K NPEANPHUATHIO U POCTY MOCIEAYIOMUX Mpojax [3].

P. B. Paguenko u B. B. UepHbiieHko B cBoeil paboTe OOBSICHSIN HEOOXOIUMOCTD
aHanmu3a OM3HEC-TPOIIECCOB, TaK KaK OHM HE MOTYT OBITh COBEPLICHHBI U UX YIy4IICHHE
00s13aTebHO 1151 pocTa A3GGEKTHBHOCTH AeATeNbHOCTH npeanpusituii [4]. Takoe ke MHEHHE
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Bbickazanu H. P. T[lamyk u 10. O. BuBasrd, KoTopbie CUUTarOT, YTO OCHOBOU 3((HEKTUBHOCTH
JESITEIbHOCTH  MPEINpPUSATHS  BBICTYNACT IUJIAHUPOBAHUE BCEX HEOOXOMUMBIX  JUIA
(GYHKIIMOHUPOBAHKS KOMITAHUK OW3HE-TIPOIIECCOB M UX AajibHeiiiee yay4iienue [5].

[Tpu 5TOM Ha BaXXHOCTH Pa3BUTHSI OM3HEC-TIPOIIECCOB C TIOMOIILIO0 HOBBIX TEXHOJIOTUN
(HamprMep aBTOMATH3aIUH HEKOTOPBIX MPOLIECCOB JJISl ONTHMHU3AIMKA PAOOThI MPEIATNPHSITHS)
ykaszbiBasid M. C. [Tonukapnos, M. H. borauesa u E. A. AGpamosa [6, 7].

JI. JaBunuun u M. ®. AHIPU NPEIIOKUIN YIYUIIHTh OH3HEC-IPOLIECCH KOMIIAHUHU C
nomonipto BHenpenuss B Hux SI/IT [8]. B.B. Cepoun u A. A. JKanamunoBa coOpanu
KIIFOYEBBIE PEKOMEHJAIMHM, OCHOBAHHBbIE HA HAYYHBIX JOCTIKEHHUSX IO ONTHUMH3ALUU
METOZOB  YIPABJICHUS  MHOTONOTOYHBIMH  OHM3HEC-TIpollecCaMH  Ha  COBPEMEHHBIX
npeanpusatusx [9]. Heo6XoauMocTh COBEPIICHCTBOBAHKS OU3HEC-TIPOIIECCOB TS TTOJTYICHHUS
WHHOBALIMOHHBIX PO ykToB noauepkuBaet U A. C. Kotisip [10].

BricTaBouHy0 J€ATENbHOCTh AKTUBHO U3YYalOT U aHAJTUM3UPYIOT U OTEYECTBEHHBIE, U
3apybexHsie aBTOphl. Tak, JI. A. KapmoB paccmorpen 0coOEHHOCTH Pa3BUTHS KOHTPECCHO-
BBICTABOYHOH JeATeNbHOCTH B pamkax mudposmsanuu [11]. B.B. XKexens wusyuwnn
IPEIIOCHUIKM BO3HUKHOBEHMSI BBICTABOYHOW JAESTEIBHOCTH M ONPENEIUI HEOOXOAUMOCTb
MCIOJIb30BaHNUsI MHHOBAIIMOHHBIX TEXHOJIOTHH JIJI1 OpraHU3aIlMK BHICTABOYHBIX MEPOTPUSTHI
[12].

A. C. Pensix moapoOHO MpoaHAIM3UPOBAT MPABOBOE PETYIUPOBAHHE OPraHU3alUU
ApMapoK M BBICTABOK, TAaK KaK BbICTABOYHAS JESATEIBHOCTh JOJDKHA PEryIHpOBaThCS
3aKOHO/IATEeJIbHBIMU ¥ HOPMATHBHO-IPaBOBbIMU akTamHu [ 13].

Taxke, B cBoMxX paboTax MOAPOOHO pacKphIBAECT 3HAYCHHE SPMAPOK B KAueCTBE
PEKIaMHON JEATEIbHOCTU M BIMSHUE BBICTABOYHOHN NEATEIHHOCTH HA SKOHOMHUKY CTpaH H
ropozoB A. A. Cuneokas [14]. ITo muenuto E. A. baunosoit, JI. Opmanxu u E. UatkuHoit
BBICTABOYHYIO JESITEIbHOCTh MOXKHO MPEICTaBUTh, KaK CIOCOO PHIHOYHOTO MPOJIBHXKEHUS
OPEeNIpUsATHsI, TIPU 3TOM B MX pabore ObUIM PacCMOTPEHbI OCHOBHBIE 3aJauM, KOTOpPbIE
pelaTesl IpeAnpusATHeM pu  ydactud B BbicraBkax [15]. O. ). BeictpoBa u
O.T. HoBukOBa CYMTAIOT, YTO BHICTABOYHAsS JIE€ATEIbHOCTb HaIpaBlieHA Ha (POPMHUpPOBAHUE
MOJIOKUTEIIBHOTO UMUK M peryTauy koMmnanuii [16].

MHorue 3apyOexHbIE aBTOPbl BCECTOPOHHE paccCMaTpUBAIOT  BBICTABOUHYIO
NeSTEeNbHOCTh, YKa3biBas €€ OcCOoOeHHOCTM M mpoOineMbl. A. THK COBMECTHO ¢
OTEYECTBEHHBIMU aBTOPAaMHU IMPOAHAIM3UPOBAIN TEHACHLUUU PA3BUTHUS U MPOOIEMbI
BBICTABOYHOM JIEATEIBHOCTH B YCIOBUSX IMppoBusarmu [17].

Wxan Csaoxan u Cakyait CUKKa CBSI3bIBAIOT BBHICTABOYHYIO JIESITEIBHOCTD C KYJIbTYPOU
NMUTaHUS, a HWMEHHO. OHU pacCMaTpPHUBAIOT IM(POBHIE BBICTABOYHBIE 3albl, KOTOPHIE
npeHa3HAYCHBI TS TIPOABMKCHUS KYJIbTYPhI MUTAHUS TYPUCTHUECKUX HampasieHwuii [18].

Takum 00pa3oM, BbICTaBOUHAs JEATEIBLHOCTh MHOIO0Opa3Ha, OHA MOXKET BIMSTH Ha
HKOHOMUKY CTpPaHbl U TOPOJIa, MPOJABUTaTh MPOAYKIHUIO MIPEANPUATHI U HOPMUPOBATH UMUK
NPOAYKTa, a Takxke, Ojarojaps LU(PPOBBIM BBHICTABOYHBIM 3ajlaM M OHJIaH-BBICTaBKaM,
MPOUCXOAUT TMPEATOKEHHE U Pa3BUTHE pPAa3HBIX KYIbTyp: TMOTpEOJIeHUs, MHUTAHUS,
oOcinyxuBanuss U T.1. [Ipu 3TOM CyLIECTBYIOT MEXIyHApOJIHbIE BBICTABKU, KOTOpbIE
MO3BOJISIFOT BBIMTH HAa MUPOBBIE PHIHKH, YTO JIETAET BHICTABOYHYIO JESATEIBHOCTh 3HAUYMMOM
JUist 000 CcTpaHbl. YKa3aHHbIE IIOJIOKEHUS MPEIONpPEAESoT HEOoOXOJUMOCTh U
aKTYyaJIbHOCTb HCCJEI0OBaHUS OM3HEC-TIPOLIECCOB BHICTABOYHOT'O CEpBUCA B LIEJSAX BBISBICHUS
CYILIECTBYIOIIUX MPOOJIEM U ONPEIeICHUS TyTeH UX PEIIeHHUs.

Iosyuenubie pe3yabTaThl. CcTeMaTH3aIUs TPYAOB OTEYECTBEHHBIX U 3apyOeKHBIX
aBTOPOB IO TEOPETUYECKHMM M METOJAMYECKHM BOIpPOCaM IMOCTPOEHUS M OLIEHKH Ou3Hec-
MPOIIECCOB MO3BOJIIOT 00OOIIUTE UX OTJIMYUTEIBHBIMU TPU3HAKaMu (Ta0u. 1).
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Ta6nuua 1. [Ipusnaku O6usHec-mporeccos [coct. o 19]
Table 1. Signs of business processes [comp. according to 19]

ITpusnak XapakTeprucTUKa
1. CTpyKTypHpOBaHHOCTH Kaxxaprit On3Hec-poriecc uMeeT CBOIO CTPYKTYPY, KOTopast
OTIHMCHIBACT MEXaHHM3M €T0 PeaTn3aIuu
2. [luknuuHOCTH Busnec-miporiecc npeacTaBisieT co00H OBTOPSIONIYIOCS

[I0CJIE0BATENFHOCTD JEHCTBHM, KOTOPBIE B UTOT'€ BCETa JOKHBI
MPUBOJIUTH K PE3YNbTaTy, KOTOPBI ObUT 3aIUIaHUPOBaH
NpEANpHUITHEM

3. CucreMHast 3aMKHYTOCTh | Bce aelicTBusI OT Havyana IeiCcTBUI U 10 KOHEYHOTO pe3yibTaTa
MPOMCXOAT BHYTpU OM3HEC-TIpoIiecca U He BBIXOIAT 3a
OInpeiesICHHBIE 1151 HETO I'PaHUIIbI

4. leneHanpaBiIeHHOCTD BusHec-miporiecc opueHTHPOBaH Ha MOTpeduTens pe3yabrata. [Ipu
9TOM, KOMILJIEKC OM3HEC-TIPOLIECCOB MPENIPUATHS HAlpaBIeH Ha
peann3alumIo ee CTpaTeruy 1 JOCTH)KCHHE OCHOBHBIX Liesiei

5. U3MepumocTh buznec-nporiece, 10mKeH ObITh 3 (EKTUBHBIM, IJIS 3TOTO
HEO0XOIUMO pa3padoTaTh CHCTEMY MOKa3aTelel, KOTopbie OyIyT 3Ty
3¢ (hEeKTUBHOCTH OIPEACIISATh

6. B3anM03aBHCHMOCTE busnec-mpoiiecc paboTaeT B CUCTEME, T.€. KaKIblil OM3HEeC-TpoIece
CBs3aH C APYI'MMHU, KOTOPHIC OKA3hIBAIOT HAa HET'O BJIMAHUC

VYnpaBieHue OuzHec-mpolieccaMy IpeJHa3HaueHo Ui pa3BUTUA 3(deKkTuBHOCTH
JESITEIBHOCTH TIPEANPHUATHS U €r0 YCTOWYMBOCTH B JUHAMUYHO MEHSIOIIUXCS PBIHOYHBIX
YCIIOBHSIX.

OOBEKTOM HCCIIEIOBaHUSI B TIPEACTABICHHOW paboTe BBICTYNAET MPEANPHSTHE,
SBJISIIOIIEECS] OHUM U3 JIMZEPOB B BEICTABOUHOM OM3Hece ropoja KpacHosipeka.

B kadectBe OJHOrO W3 MHCTPYMEHTOB OIICHKH OH3HEC-TIpoliecca IMPOJAXKH
BBICTABOYHOI'O KOMILJIEKca IpuMeHeHa Mojenb «GAP», koTtopas ™O3BOJISIET OLEHHUTH
Ppa3pbIBbI MEXKIY OXKUIAHUSMH OTPEOUTENCH U MOTYyYeHHBIM pe3ynbratom [20].

PazpriBbl 1o Mozenu «GAP»:

— pa3peiB | — npennpusitie He BiageeT HHGopMalmein 00 OXKUIaHUAX TOTPEOUTENEH,
wIr MHpOpMaLus, KOTOpoi obagaeT NpeAnpusITHe, HEBEPHA;

— pa3pbiB 2 — npeAnpuaTie pa3padaTbiBaeT CTaHAApThl KauecTBa OOCITYKUBaHUS, HE
COOTBETCTBYIOIINE OKUIAHUAM TOTPEOUTEICH;

— pa3peiB 3 — (hakTHYEeCKUH ypOBEHb OOCIYKHBAaHUS HE COOTBETCTBYET CTaHJapTam
KadyecTBa 00CITyKUBaHMUS;

— pa3pbiB 4 — ypOBEHb OOCITY)KMBaHUS, 3asBJICHHBIA B PEKJIaMe M MPOYUX BHEUTHHX
KOMMYHHKAIHSIX TIPEATIPHUSITHS, HE COOTBETCTBYET (PaKTHUECKOMY,

— pa3phlB 5 — BOCHPUHUMAEMBbI YpOBEHb OOCIYXHBaHHUS HE COOTBETCTBYET
OXHJaHHUSM moTpebureneit [21, 22].

Mogens  «GAP»  1O3BONISIET TPOM3BECTH  OIEHKY KadecTBa  BHICTABOYHOMU
NEeSITeIbHOCTH NPEANPHUSITHS, YTO, B CBOIO OYEpEe/lb, SBISETCS BAXHBIM MHCTPYMEHTOM IS
aHaJM3a CYIIECTBYIOIIMX OW3HEC-TIPOIECCOB, @ MMEHHO BBISBICHUS BO3MOXKHBIX IMPOOIIEM,
YTO BIIOCJICJICTBUU TIOMOXET B UX YCTPAHEHUH U ONITUMU3AIMHU JACATEIbHOCTH KOMITAHUH.

VY nmpeanpusTAs OTCYTCTBYET YETKOE pa3/iejieHne Ha CerMEHTHI HECMOTPS Ha TO, YTO
OCHOBHBIX TPYIII MOTpeOHUTENEeH BCEro JBE: SKCIIOHEHTHI U MOTPEOUTENN TOBAPOB, BHYTPU
JAHHBIX TPYII OTCYTCTBYET OINPEISICHHBIN MOPTPET MOTPEOUTENS, TaK KaK KaXIas spMapKa
HalpaBjieHAa Ha OIpEeJeIeHHYI0 TPYINIy MOTpeduTeneld, 4To He JaeT OIpe/IeIEeHHOCTH B
BbIOOPE CErMEHTOB.
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B pamkax cBoeii AesSTeNbHOCTH NPEINPHUATHE OCYILECTBIISIET HE TAK MHOTO CEPBUCHBIX
OM3HEC-TIPOIIECCOB, NPH 3TOM OCHOBHBIM SIBIISICTCS OM3HEC-TIPOLECC MHPOJaXKH YCIYT,
HAIIPABJICHHBIN KaK Ha YKCIIOHEHTOB — BO3MOXKHOCTb IIPEJICTABIISTh U IIPOJABATh POIYKIIHIO,
TaK M Ha MOTPEOUTEINEH — BO3MOXKHOCTB IPHOOpETaTh TOBAp.

busHec-mpouecchl  mpoxaxx — 3TO  HA0Op  PErJaMEHTUPOBAHHBIX M YacToO
HOBTOPSIFOLIMXCST  ICWCTBHI, KOTOPBIC JOJDKHBI OBITh COBEPIICHBI OT MOMEHTa IIEPBOTO
KOHTaKTa C IOTPEOHMTENIeM M 10 MOJYYCHHUS OT HEro OILUIAThl, OJHAKO JUIS MPEANPUSTHSL
3aBEPUIAIOLIMM ITAIOM SIBIISICTCS TOJYYCHUE OOPATHOM CBSI3M OT YKCIIOHEHTOB, IIPU TOM IS
HOTpeOHTENIel MPOLECC COCTOMT M3 HECKOJIBKHX COCTAaBIISIIOIIMX: peKiaMa M Ipojaxa
OuseroB Ha sipmapku (puc.1) [23, 24].

Jna 3KCIIOHEHTOE s moTpebuTensi
[Tonck Crmnpaeka IlogroToeka
norpedburenei mpafc-THCTa IIomaneH K
APMApPKE M
IpPOECICHHE
MAPKeTHHTOBETX
MEepPOIPHATHA
IlogroToexka
ILIomageH JarmodeHHe
(DEIJ&EOTK& JoTroBOpa
3AKA3A)
Omnnara

OHIETOE Ha
BEICTABKY HJIH

APMAPEY
KomTpons
Onmara yoayr EEBITOTHEHHT
VCIOBRHH
Koutpor z2a
dvEKIHOEEPpOEAHIEM
3CTIOHEHTOR,
Oboparaan BEIMOTHEHHEM
CEA2E CAHHTAPHEIX VCIOEH

Pucynok 1. busznec-niponiecc npo1a’u B OTHOILIEHUH 3KCIIOHEHTOB U MOTpeduTeNneit
[coct. aBTOpamu]
Figure 1. Sales business process in relation to exhibitors and consumers
[comp. by the authors]

CprKTypa 6H3Hec-np0uecca npoaaxxu ycCjayr mnpeanpudatusa COCTOUT H3 CEMU
MOCJICA0OBAaTCIBbHO CBA3aHHBIX COCTOHHHﬁ, BKJIIOYArOIuXx B cebs mo HCECKOJIbKY onepaunﬁ.
HpI/I 9TOM Ha KAXKAYIO OIICPAlUI0O HA3HAUCHBI OTBETCTBECHHBIC 34 €€ OCYILCCTBIICHUC (Ta6J'I. 2)

BI/ISHGC'HpOHeCC nmpoaaxx Ajid BBICTABOYHOI'0O KOMILICKCA SBJIACTCA TJIaBHBIM, C €r0
MMOMOIIBIO MPECANIPUATUC MMOJIYIACT AOXOH U IPU 3TOM HPHUBJICKACT HOBBIX (HOTCHLII/IaJ'ILHLIX)
W MOBBIIACT JIOAJIBHOCTD PEAJIbHBIX HOTpe6HTeHeﬁ.
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Ta6muma 2. Coaeprkanue OU3HEC-TIpoIiecca MPOAakh YCIYT B OTHOIICHUH SKCTIOHEHTOB

[cocT. aBTOpOM]

Table 2. Contents of the business process of selling services in relation to exhibitors

[comp. by the authors]

TIpoueccrl

CepBHCHBIE OTIepaItiy

OTBETCTBEHHBIE

ITonck moTpeduTeneit

[IpoBepka 3KCIIOHEHTOB, C KOTOPHIMH
yKe ObLIa HAJTaXKEHA CBS3b; OTIPaBKa
CTapbIM SKCIIOHEHTaM TPaNC-TICTHI

Menemkepbl 0TIeN1a MPOAaX

PaGoTta ¢ HOBEIMH 3KCITOHEHTAMH

JlupekTop; 3aMeCTUTEIIb
JIUPEKTOPA

OtnpaBka npaiic-nucra

[ToaroroBka npakic-nucra, ero
odopmMIreHHE

HupekTop, 3aMecTUTETh
IUPEKTOPa, PYKOBOIUTEND
OTJIeNa MpoJaxK

OTtmpaBka npaiic-nmucta BMecTe ¢
KapToW pa3fesneHus 30H

MeHemxephl OTaeNa MPoIax

3aKI0YeHUE 10roBopa

CornacoBaHue ycinoBui
MPENOCTABICHHUS YCIIYT, UX CTOUMOCTH;
00513aHHOCTEH CTOPOH

PykoBonuTens oTaENa TIPOJAK;
IOpunnueckuii otnen

[Toaroroska miomanei
(o6paboTka 3aKa3a)

[Tpuem B 00pabOTKY «IOKETAHUIDY
3aKa3yuKa U TOArOTOBKA IUTowmaneil u
HE00X0IMMOT0 000y IOBAHUS, UCXOIS
13 JJAaHHBIX MTOXKEIaHUN U TPeOOBAHMIA,
YKa3aHHBIX B IOTOBOPE, a TAKKE
MPOBEIECHNE PEKJIAMHBIX MEPOIPUATHH
JUIsl IPUBJICYCHUS TOTpeOUTENCH

Otaen npoaax, Tpy34HKH,
SNIEKTPUKHU, 3aMECTHUTENh
JIUPEKTOpPa

Omutara yciayr

[IpoBepka MpoxoXKIeHHS TUIATEKA,
MoJTydeHHne 4eka o0 oriare

Byxranrep

KoHTponp BeIIOTHEHUS
YCJIOBUM

[IpoBepka roToBHOCTH 000PYTOBAHHS
W apeH1yeMOH TJIOIIAIN K
SKCILTyaTaluu;

PykoBoguTens oTaena nponax;
3aMECTHUTEINb JUPEKTOpa

MPOBEPKA BCEX YCIOBUI B X0JI€
IKCILTyaTaluu (OMOIIb MPU TTOJIOMKE
000pyTOBaHUS, TPH BOZHUKHOBEHUH
BOIIPOCOB)

PykoBoauTens oTaena npogax;
3aMECTHUTEINb JUPEKTOPa,
TPY3YUKH, DICKTPUKU

ObpatHas cBA3b

Omnpoc, nocie npeaoCcTaBIeHUs YCIyT;
MOHUTOPUHT OT3bIBOB, HAIIPUMED, B

2GIS

MapKeTHHIOBBINA OTHEN

SpMapka NOCPEICTBOM NPOLECCOB M CEPBHCHBIX OINEpalMii CTPEMUTCS IOIYYHUTH
MOJIOKUTEIBHBIN JJI IPEIIPUSITUS pE3YIIbTaT.

1. ITouck motpebureneil. Pe3ynbraToM OyneT «BO3BPALICHHE» CTApbIX 3KCIIOHEHTOB
Ha 80% u nmpupocT HOBBIX Ha 10%.

2. Pe3ynbTar OTHpaBKHM Mpaiic-nucrta — yBEJOMJIEHHE HKCIOHEHTOB O LEHax |
YCIIOBUSIX MPEAOCTABICHUS YCIYT, YTO BEJET K POCTY JIOSUIBHOCTH U MOJIy4€HHUs OTKJIMKA Ha
50%.

3. Pe3ynpTaToM 3aKiIrOueHHs JIOTOBOpA SIBIISIETCS yCTpaHEHHWE (CHIDKEHHE) pHCKa
HapyIIeHUs YCIOBUN JOTOBOpa, a TAKXKE OINpe/esieHre TpeOOBaHU SKCIIOHEHTOB.

4. O6opy1I0BaHHOE MECTO ISl BHICTABIIEHUS! CBOMX MO3UIUI AKCIIOHEHTOM C Y4ETOM
ero TpeOOBaHM, 4YTO MPHUBEAET €ro B KATETOPUIO <«IIOCTOSHHBIX KJIHEHTOB» (pOCT
MOJIOKUTEIBHBIX OT3bIBOB J10 85%) — pe3yibTaT MOATOTOBKHU IUIOUIaiel AJis KIIMEHTa.

5. Pe3ynbTar omnaTsl SKCIOHEHTOM YCIYT — 3TO MOJIy4Y€HHE J10X0/1a B COOTBETCTBUU C
YKa3aHHON B JIOTOBOpPE CYMMOM, YTO JIOTHYECKH JIOJDKHO 3aKphIBATh IIETIOYKY IPOIIECCOB,
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OJIHAKO JJIs MPEINpHUsITHS B JaHHOM CEPBHUCHOM OHM3HEC-TIPOIECCE BAXKHBI €IIe HECKOJIBKO
MTyHKTOB.

6. KoHTposib BBIOMHEHUS YCIOBUM, TJI€ pe3yabTaToM OyAeT OTCYTCTBUE HApYyLIECHUI
YCIIOBUH JTOTOBOPA; TOJIOKUTEIBHBIA OT3BIB OT AKCIIOHEHTA; OecrepeOoiiHas JeaTeIbHOCTh
9KCIIOHEHTa (HapUMep, Mpojiaxka CBOMX TOBAPOB Ha sipMapKe).

7. 3aBepIiarolM MOMEHTOM B OW3HEC-TIPOIIECCEe MPOJAKHU SIBISIETCS 00paTHAs CBS3b,
IIe  pe3ylbTaT — 3TO OIEHKa KauyecTBa MPEJOCTaBISEMbIX YCIyr (yBelIMYEHUE
MOJIOKUTENBHBIX OT3BIBOB 10 90%); ynyuleHrue KauyecTBa Ha OCHOBE MPOaHATU3UPOBAHHBIX
OT3BIBOB (HETaTUBHBIX WJIM PEKOMEHIaTEIbHbIX ).

Takum 00pa3oMm, cepBUCHBIE OW3HEC-TIPOLIECCHI MPOJAXKHU YCIAYr MOXKHO CUHTATh
OCHOBOIOJIATalOIIMMU HAa MPENNPHUATHH, TaK KaK HMEHHO OHHU TIO3BOJSIOT HE TOJBKO
MOJTy4aTh J0XO/l, HO ¥ MOBBIMIATH JIOSUTBHOCTh PeaTbHBIX MOTPEOUTENCH, MPUBIICKAs HOBBIX.

Jlis  OIEHKM  CTENEeHH  YIOBJIETBOPEHHOCTH  MOTpeduTeneld  yciayramu,
MPEI0CTaBICHHBIMU MIPEANPUITHEM, UCTIOIB30BaHa MoJienb «GAPY.

Onenka mo Mmozaenmu GAP Opima mpoBeneHa 1Mo NATHOAUIBHOM IKaje, rae 1-

a0COJIFOTHOE HECOOTBETCTBHE OXHUIAHUH C JIEHCTBUTEIBHOCTBIO M S5 — abCoIIoTHOE
COOTBETCTBHUE.
Ha ocnoBe 0GasoBoii wmomenu GAP  aBropamMu  OmpeieneHbl  pa3phIBHL,

UHTEPIIPETHPYEMbIC Ha MPEIIPHUATHE U OLIEHEHBI 10 S-0aibHOo# mkaie (tada. 3). [Ipu stom
JUTSL OIICHKH Pa3phIBOB MOTPEOUTESIMU OBLI MTPOBEJICH aHATN3 OOpaTHOW CBSI3M HA TUIOIIAIKE
«Sunexc. Ot3piBBI» [25].

Tabmuna 3. OueHka cepBUCHBIX OM3HEC-TIPOIIECCOB BHICTABOYHOTO MPEAIPUATHS TI0 MOJICITH
GAP [cocT. aBTOpamu]
Table 3. Assessment of service business processes of an exhibition enterprise using the GAP
model [comp. by the authors]

Orenka
GAP XapaKkTepucThKa OreHka aBTOpOB nmoTpeduTeney,
UCXO0JIsl U3 OT3BIBOB
GAP 1 | [lorpeburenu 0xuaaro0T, 4TO OyAET 4 Gaja, Tak Kak Ha 4 Gaiuia
KayecTBEHHAsI OpraHu3aIus, NPEANPHUSITAU HET
WHTEpECHAs! ¥ IPOIyKIIHs Ha sipMapKe, BO3MOXKHOCTH
a TaKxe MproOpeTeHHE TOBAPOB 3aKa3arb NPOLYKLHUIO
SIPMapKH B pEKUME OHJIANH SIpPMapKu uepes
WNHTepHET
GAP 2 | [lorpeburensiM BaXkeH KaueCTBEHHBII 4 6amna — 4 6anma
PEMOHT M YUCTOTA NOMEILEHUH MPEONPHUATHIO CIIEAYET
POBECTU
MO/JIEPHU3AIHIO
GAP 3 | [Ipennpusarre TOIKHO YBEOMIISATE O 4 Gajuta — Mo MHEHUIO 3 damna
MPOBEICHUH SIPMApPOK, J1eJIaTh aBTOPA, CYILECTBYET
pexiamy HEXBAaTKa PEKJIaMBbl B
COLMAJIBHBIX CETAX
GAP 4 | lIpeanpusitre MO3UIMOHUPYET ceOs 5 6amoB 4 Ganna, TaK KaKk
KaK OOJIBITION BEICTABOYHBII MOTPEeOUTETN 9acTo
KOMILIEKC, TJIE TPEJICTABIICHEI yKa3bIBaJIH Ha
pa3NUYHbIC TIPEATIPUATHS, a TAKKE poOIIeMBbI ¢
ecTb ynoOHas NapKOBKa U HHTEPECHbIE MapKOBKOH M
CTEH/IbI «CKYYHBIE» CTECH/IBI
GAP 5 | Oxunanus notpeduTeneil u pearbHbIH 4 Ganna 4 Ganna
MOJTyYE€HHBIN pe3ybTaT OT
peaIn30BaHHOMN yCIyru
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Figure 3. Gaps in the business process of selling services to consumers [comp. by the authors]
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Obcy:xxaenne. C y4yeToM [aHHBIX, TPEACTABICHHBIX B Taba. 3 TpHU IOMOIIH
nporpammbl «Bizagi Modeler 4.0.0.012» chopmupoBan Ou3Hec-mporece MpoAaXu YCIyr u
orpe/iesieHbl OCHOBHBIE Pa3phIBBI B €0 peain3anuu (puc. 3).

Takum oOpa3oM, B IEJIOM MOXHO OIICHUTh OW3HEC-TIPOLECC TPOJAKHU YCIyT
BBICTABOYHOrO0 KoMiuiekca 1o mozaenu GAP Ha 4 6amina, 94TO TOBOPUT O HEOOXOIUMOCTH
YIY4IIEHUST HEKOTOPBIX TIPOIECCOB, AaKIEHTHPOBATh pPadOTy C PEKIAMOH W MPOBECTH
MOJICPHHM3AIUIO0 BBICTABOYHOIO0 KOMILIEKca W oOopymoBaHusa. OIHUM M3 HaIpaBICHUN
COBEPIIICHCTBOBAHUS OM3HEC-TIPOIIECCa MPOJIaXH HA BBICTABOYHOM IPEANPHUSATHH MOCITYKUT
OpraHM3als  OHJIAWH-TUIATGOPMBI, O0ECIEYMBAIONICH HE TOJBKO IPEIOCTABICHUE
uH(popManuu 00 IKCIOHEHTAaX, BHICTABKaX, HO U BO3MOXKHOCTH MPHOOPETEHUSI MX TOBAPOB
yepes arperatop. Peanuzanus JaHHOTO MEpONPHITHS OyJIeT CrocoOCTBOBATH HapaIl[MBaHUIO
JIOXOJIOB U TOMYJISPHOCTH TPEAIPUSATHS.

BbiBoabI W JHCKYCCHOHHBIE  BONMpOCHI. [locTpoeHWe H  TOCTOSIHHOE
COBEPIIICHCTBOBAHUE OW3HEC-TIPOIIECCOB  SIBIISICTCS OJHUM U3 HaumOoJjee JIOTUYHBIX
WHCTPYMCHTOB Pa3BUTHs JIFOOOro OHM3HECa, B TOM YHCIIe BBICTABOYHOIrO cepBuca. IIporecc
(GYHKIIMOHUPOBAHUS TIPEIIPHUITHS TPOUCXOAUT ITO0J BO3JICHCTBHEM MHOXECTBa (DaKTOpOB,
KOTOpBIC MPOSBISAIOT ceOsi HEOHO3HAYHO BO BPEMEHHM M MPOCTPAHCTBE, a, CIEIAOBATEIBHO,
MOTYT OKa3bIBaTh BIIMSHUE Ha IENOYKH Ou3Hec-mporieccoB. OIlleHKa pa3pblBOB B ITUX
[EMOYKaX MOXET MOCIY)XUTh OPUECHTHPOM JUIsSl YCTPAHEHUS MPOOJIEM C TENbIO MMOBBIIICHUS
3P PEKTUBHOCTH (QYHKIIMOHUPOBAHUS TPEATIPHATHS.
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