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Abstract. Developing a modern service business requires a constant focus on shaping
the customer experience and building long-term relationships in an environment marked by
intense competition and digital transformation. Customer orientation and customer centricity
serve as practical tools both for selecting a development strategy and for diagnosing and
designing a business model that enables the transition from operational management of
customer service to long-term management of the customer experience. This article is devoted
to a comparative critical analysis of customer-orientation and customer-centricity strategies.
Such studies help understand how prepared a business is for modern market challenges, why
proactive customer-centric strategies contribute to building long-term relationships, and how
they become drivers of innovation and growth. The paper examines theoretical approaches to
the content of these concepts, identifies their key characteristics, objectives, and principles,
and compares these concepts based on their role in fostering effective interaction with
consumers. Particular attention is paid to identifying the differences between customer-
oriented and customer-centric models based on key criteria: focus, approach, customer
engagement, personalization, and company culture; as well as their impact on business
processes and company strategy. Based on the study’s findings, key differences between
customer orientation and customer centricity were identified, and information reflecting the
main distinguishing characteristics of these approaches was summarized. The scientific and
theoretical propositions presented in this work define the main conditional constraints that
determine the scope of application for specific strategies or combinations of strategies,
thereby contributing to increased business efficiency.
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AHHOTanusi. Pa3BuTHE COBpPEeMEHHOrO CEpBHCHOrO0 OW3HEca TMpEAroJiaraet
MOCTOSTHHBIA TMOUCK (DOPMHPOBAHUS KIUEHTCKOTO OIBITA M TIOCTPOSHUS JIOJTOCPOYHBIX
OTHOIICHHUI B YCIIOBHSX BBICOKOM KOHKYPEHIIHH u U(PPOBU3AIIHH.
KIimneHTOOpHeHTUPOBAHHOCTD W KIIMEHTOICHTPUYHOCTH MPECTABISIOT COOON MPaKTHYECKUE
WHCTPYMEHTBI KaK Uil BBIOOpA CTpaTeTHMH pa3BUTHS, TaK H Uil JTUArHOCTUKU U
MPOSKTUPOBAHUS OU3HEC-MOJICIH, TTO3BOJISIONIEH OCYIIECTBUThH MEPEXO] OT OMEPAI[HOHHOTO
YIPaBJICHUS] KIMEHTCKUM CEPBHCOM K JOJITOCPOYHOMY YIPABJICHUIO KIMEHTCKAM OITBITOM.
[IpencraBieHHass CTaThsl MOCBSIIEHA CPABHUTEIHLHOMY KPHUTHUYECKOMY AHAIM3y CTPATErHi
KJIMCHTOOPUEHTHPOBAHHOCTH W KIMEHTOICHTPUYHOCTH.  [lofoOHBIE  WcCienoBaHuUs
MO3BOJIIIOT TOHATH, HACKOJIBKO OM3HEC TOTOB K COBPEMEHHBIM BBI30BAM DPBIHKA, MOYEMY
MIPOAKTHBHBIC KIMEHTOICHTPUYHBIC CTPATETHH CIIOCOOCTBYIOT MOCTPOCHUIO JOJTOCPOYHBIX
OTHOLIEHMH M CTaHOBATCS JpallBEpOM MHHOBAallMM M pPOCTa. 3JE€Chb PacCMOTPEHBI
TEOPETUYECKHE TOJXOAbl K COJCPKAHUIO JIaHHBIX TOHATUH, BBIIBICHBI WX KIFOYEBHIC
MPHU3HAKY, [[EH ¥ TPHUHIIUIIBL, TIPOBEJCHO COMOCTABICHUE JAHHBIX KOHIICTIIIUNA UCXOIS U3 UX
poimu B QopmupoBaHud SPGEKTUBHOTO B3aUMOJCHCTBUS C moTpedutensamu. Ocoboe
BHUMaHUE YACICHO PA3NIMUUSAIM MEXKITy KINCHTOOPUECHTHPOBAHHOW W KIIMEHTOIICHTPUYHON
MOJIEJSIMA TI0 OCHOBHBIM KpuUTepHUsM ((OKYCHPOBKE, MOAXOY, BOBJICYEHHOCTH KIIHEHTA,
MEPCOHAIM3AINH, KYJIbType KOMIIAHWH), a TaKXKe WX BIUSHUIO Ha OW3HEC-TIPOIECCHl U
cTpareruto kommnanuu. O6o0mieHa uHpoOpMaIUs, OTpaKarollas OCHOBHbIC OTIMYUTEIbHBIE
XapaKTePUCTUKU JaHHBIX MOAX0A0B. [IpencraBicHHbIE HAYYHO-TEOPETUUCCKUE TOJIOKEHUS
NPEJONPECIIAIOT  OCHOBHBIC  YCJIOBHBIC  OTPAaHHYCHHS, ONPEICISAIONIME  MEPUMETP
UCIIONIb30BAHUSL  ONMPEACIICHHBIX WJIM KOMOWHHPOBAHHS HECKOJIBKHX CTpATeTHid, dYTO
CIocoOCTBYET MOBHINICHUIO 3 (PEeKTUBHOCTH OH3HEcA.

KiaroueBbie cjaoBa: KIIMEHTOOPHEHTHPOBAHHOCTb, KITMEHTOLICHTPHYHOCTb,
OpUCHTAIUSl Ha KJIMCHTA, KIMCHTOOPUEHTHPOBAHHAS CTpATerusi, KIMCHTOIICHTPUYHAS
CTpaTerus.

HutupoBanue: Kanynmny, B. P. KnneHTOOpHEeHTHPOBAaHHOCTH

U KIMEHTOLEHTPUYHOCTh: KPUTUUECKUN aHaJIN3 KOHLENIUH (opMUPOBaHUS
U OIICHKH MOTPEOUTEIBCKOM IICHHOCTH B COBPEMEHHOM CEpBUCHOM On3Hece /
B. P. Kagynuu, O. H. Ecuna, A. C. Unbuna // Toprosins, cepBUC, UHAYCTPUS
nutanus. — 2026. — Ne 6(3). — C. 326-339. — EDN: HOXDCK

B

Beenenue / Introduction. B coBpeMeHHOW SKOHOMHKE, OpPHUCHTUPOBAHHOW Ha
yCTOIuMBOE pa3BUTHE W (OPMHUPOBAHHE KOHKYPEHTHBIX MPEHMYINECTB, MPHOPHUTETHOE
3HAQUCHUE TMPHOOPETAIOT KOHIICMIIUK, CBSI3aHHBIC C BBICTPAMBAHHEM JOJITOCPOYHBIX U
3¢} heKTHBHBIX B3aMMOOTHOLICHHI ¢ MOTpeOuTensaMu. B HaydHOH U NPHUKIATHOM TUTEpaType
BCe dallle HCIOJIB3YIOT TaKHe TOHATHS, KaK «KIMEHTOOPHCHTHPOBAHHOCTHY» U
«KJTMEHTOLCHTPUYHOCTDY», KOTOPBIC HEPEIKO YIOTPEOSIOTCS Kak CHHOHUMBI. OTCyTCTBHE
EIUHOTO TIOAXO/a K TPAKTOBAHWIO [aHHBIX [IOHATHHA TMPHUBOIUT K HMX HEKOPPEKTHON
UHTEPIPETAUN ¥ UCKKEHHIO CMBICIOBOIO COJCp)KaHUs. B pse uccrnenoBaHuil TepMUHBI
«KJINCHTOOPHEHTUPOBAHHOCTE» W KJIMCHTOICHTPUYHOCTRY»  PAcCMAaTPUBAIOT  Kak
B3aMMO3aMEHsIEMbIE, TOT/Ia KaK JAPYTUE aBTOPBI MOAYCPKUBAIOT NPUHIUITUATIBHBIC PA3IHYUs
MEXIy HHMH, CBS3aHHbIC, B TIEPBYI0 O4YEpelb, C YPOBHEM HWHTETPAIlMd WHTEPECOB
HoTpeOuTeNeH B ACATEIBHOCTh OPraHU3aI[MH W CTEIICHBIO MX BIMSHUS HA OU3HEC-IIPOLIECCHI.
B CBSI3M C OTMM BO3HHMKAeT HEOOXOAMMOCTH JETATBHOTO aHAIW3a CYI[HOCTH JIaHHBIX
KOHIICTIIMH, BBISBICHHS UX KIIFOYEBBIX XapaKTCPUCTUK U OMPECTICHHS OCHOBHBIX OTIHYHH,
YTO TO3BOJUT 0003HAYHUTH MX POJIb B (POPMUPOBAHUH COBPEMEHHBIX MOJIEJIEH YIIPABICHUS U
B3aMMO/JICUCTBUS C MTOTPEOUTEIISIMU.
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Matepuaiabl 1 Metoabl / Materials and Methods. MccienoBanne ocHOBBIBaeTCS Ha
W3YYEHUHU TEOPETUYECKUX OCHOB KJIMEHTOOPUEHTHUPOBAHHOCTU M KIMEHTOLEHTPUYHOCTH,
NPEJCTAaBICHHBIX B TPYAaX OTEYECTBEHHBIX U 3apyOeXHbIX aBTOpoB. [IpoBomutcs
CPaBHMTEIbHBIM aHAIM3 JAaHHBIX KOHLEMNIMM, IO3BOJISIIOIIMNA BBIIBUTH HUX KIIIOUEBBIE
XapaKTepUCTUKHU, CXOACTBA M pa3JIMyMsi, a TaKXKe OINpeAeNTuTh pojib B (opmMupoBaHUHU
COBPEMEHHBIX MOJIEJIell YNpaBJICHUS M B3aUMOJACUCTBHUS C moTpeOuTensmu. B mporecce
UCCJIEIOBAHMS TaKKe MPUMEHSUIUCh METONbl aHajdn3a M CHHTe3a (MpU CcHUCTEeMaTH3aluu
NPU3HAKOB M XapaKTePUCTUK JAaHHBIX KOHLENIMiA), a Tawke Kiaccupurkanuu (s
TPYNIUPOBKH MIPU3HAKOB 10 HAIIPABIICHUSIM).

IMoayyennble pesyabTaThl W uX ob6cy:xaenue / Results and Discussion. B
COBPEMEHHOM Hay4YHOH JHMTepaType OTCYTCTBYET €AMHBIH OOUICNPUHATHIA MOAXOA K
OTIPENIEJICHUIO CYITHOCTH KIMEHTOOPUEHTUPOBAHHOCTH, YTO 00YCIOBIEHO MHOTOTPAHHOCTHIO
JAHHOTO MOHSTHS U Pa3HOOOpa3HeM HCCIIEIOBATENIbCKUX MOIX0/I0B K €r0 HHTEPIPETALUU.

OpHMMM U3 NEPBBIX TEOPETUYECKUE OCHOBBI KIMEHTOOPUEHTHPOBAHHOI'O IOJIX0Ja
m3noxkuwiu uccnenosarenn P. Caxs m b. Beit3om eme B 1982 roay. Ilo ux MHeHwto,
KJIIMEHTOOPUEHTUPOBAHHOCTh  MPEJACTaBIsIET  COOOM  ympaBJIEHYECKMH  MOAXOoA K
(bOpMHUPOBAHUIO JTOJITOCPOYHON YHOBIECTBOPEHHOCTH KIHEHTOB 3a CYET MPEAOCTaBICHMUS
KaueCTBEHHOI'0 OOCIYKMBAaHUS M BBICOKOTO YPOBHSI CEpBHCA, HAIPABICHHOI'O HA BBISBICHUE
U yIOBJICTBOPEHHE MX MOTpeOHOCTEH [1].

CrouT OTMETHTb, YTO B IEPBYIO Oue€pelb JaHHas KOHILENLHsS paccuuTaHa Ha
MPOJIaBLIOB, HENOCPEJICTBEHHO  B3aUMOJCHCTBYIOIIMX C KJIMEHTaMd B  IIpoliecce
00CIyXUBaHUSI U OCYILLECTBICHMS NpoJaxX. B pamkax KIMEHTOOPHEHTUPOBAHHOIO MOJX0Ja
MOBEJCHUE COTPYAHHUKOB IMPEAIOJAaracT BbISBJICHUE W TOHUMAHUE WHIUBUIYAIbHBIX
NOTPEOHOCTEN KJIMEHTa, OKa3aHUE KBAIU(PUIMPOBAHHOW KOHCYJIbTAllMOHHONW IOMOIIM, a
Takke (HopMHpOBaHHE MOJOKUTEIBHOTO OMbITA B3aMMOACHCTBHS ¢ KommaHueil. CormacHo
JTAHHOW MOJIeNH, NPOJAABILIbI, OPUEHTUPOBAHHBIE HA KJIMEHTOB, JOJKHBI JIEMOHCTPUPOBATH
BHUMATEJIbHOE U J0OpOKETIaTeNbHOE OTHOIICHHE K IMOTPEOUTEN0, MPOSBIATH SMIATHIO,
riOKOCTh B KOMMYHHKAIlMM W TOTOBHOCTh aJalTHPOBaTh TMPEAJIOKEHHE C YYETOM
KOHKpEeTHOU cuTyauuu. M3 3TOro crnenyer, 4yTto KIMEHTOOPHUEHTHUPOBAHHOCTH BBICTYIAET
0COOBIM HMHCTPYMEHTOM, HAalpaBJI€HHbIM Ha OOECleYeHHE BBICOKOIO YPOBHSI CEpBHCA, a
TaKXe CO3/1aHue YCTONUMBO JOAIBHOCTH NOTPEOUTENEeH K KOMIIAHUH.

bnuzkoe 1o comepkaHHIO TpPAaKTOBAaHUE KJIMEHTOOPUEHTHUPOBAHHOCTU  OBLIO
npeicTaBieHo B Oojee mo31HUX paboTtax wuccinepoBatens T. Xennunra-Typao, B
UHTEPIIPETallUd  KOTOPOTO  KJIMEHTOOPUEHTHMPOBAHHOCTh  ONHMCAaHA KAaK  OpPHUEHTAIUs
CEpBUCHOI0 NEpCOHANA Ha NOTPEeOUTENs, oOecreueHHasi COBOKYITHOCTBIO PO(eCcCHOHATBHBIX
(TEXHUYECKMX) M COLMAIBHBIX HAaBBIKOB, a TaKXe IMOJHOMOYMSIMU B cdepe NPUHATHUSL
peleHuit B poliecce B3aumoaeicTBus [2]. JlaHHbIi MOAX0/ aKIEHTUPYET BHUMaHHE Ha TOM,
4YTO KJIIOYEBBIM (akTopoM (OPMHUPOBAHMS BBICOKOIO KayecTBa OOCIYXHMBAaHUSA U
NOTPEOUTENTBCKOTO OIMbITA B IIEJIOM BBICTYNAET MOBEAECHHUE COTPYAHUKOB, HEMOCPEICTBEHHO
KOHTaKTUPYIOUIUX C KIMEHTAMH.

BHuMmaHue yneneHo Takke CIOCOOHOCTH IepcoHala He TOJbKO CJleA0BaTh
YCTQHOBJICHHBIM CTaHAApTaM M UHCTPYKIHSIM, HO U MPOSABIATh THOKOCTh, MHULIUATUBHOCTD U
smnatuio. IlepcoHan aoKeH yMeTh BBISBIATH MOTPEOHOCTHM KIMEHTOB, NIpeaiaraTh
ONTUMAJIbHBIE PELIEHUS, a TAK)KE CBOEBPEMEHHO pearupoBaTh HAa BO3HUKAIOIIME BOMIPOCHI U
npobiembl. [loMuMo 3TOro B HCCIEAOBAHMM OTMEYEHO, YTO HAJUYHME Yy COTPYIHUKOB
ABTOHOMUHU B MPHUHATUHM PELICHUH MO3BOJIAET MOBBICUTH Y(PPEKTUBHOCTH OOCITYXHBaHUS, a
Tak)Ke Croco0CTBYET (POPMUPOBAHUIO JJOBEPUTEIBHBIX OTHOIIEHUN C TOTPEOUTEISIMHU.

Cornacno uccnenosanuto /1. Hapsepa u C. Creiitepa, KINEHTOOPUEHTUPOBAHHOCTD
ABJIsIeTCS 00JIee MHOTOTPAHHBIM M KOMIUIEKCHBIM MOHSTHEM, KOTOPOE OXBAaThIBAET HE TOJILKO
KayecTBO cCepBHCa M OOCITYXHBaHMA, HO M BCE YPOBHH OPTraHU3ALMOHHOW KYJIbTYpPHI
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komnanuu. Tak, B paMKax JAHHOTO MOAXOAa KIMECHTOOPUEHTUPOBAHHAS MOJEIb BKIKOYACT B
cebs cienyronme cocrapstoniue [3]:

— riy0oKOe NMOHMMAaHHWE TEKYIIMX M OyAyHmMX HOTpeOHOCTEH IIeNeBbIX CErMEHTOB
HOKyHaTesel, a TakKe CTpeMJIEHHE YIOBIETBOPSTh UX Oojiee 3((HEKTUBHO IO CPABHEHHIO C
KOHKYpEHTaMy,

— CO3/1aHue LIEHHOCTHU [yl MOTpeOuTeNs uyepe3 pa3paboTKy M pa3BUTHE IPOAYKTOB,
COOTBETCTBYIOIIUX OXKUAAHUSAM KIMEHTOB;

— TOCTPOCHHE AOJITOCPOYHBIX U YCTOHUMBBIX B3aUMOOTHOIIEHUH C TIOTPEOUTEISAMU;

— OpHEHTALMI0 Ha JOJIOCPOYHBIE PE3YJBTATHl JEATEIBHOCTH, IMPEIIIOIATAIONIYI0
IIPUOPUTET CTPATETUYECKUX LIEIEH HaJ KPATKOCPOYHOU BBINOJIOM;

— KOOpJAMHAIMIO ACHCTBHH BCEX MOJpPA3IeICHUI OpraHu3alyy B LeIsIX 00ecnedeHus
KJINEHTOOPUEHTUPOBAHHOT'O IIOAXO0A.

Uccnenosarenu A. Koxmm u b. ABopckuit HMHTEPIPETUPYIOT
KJIIMEHTOOPUEHTUPOBAHHOCTh ~ KaK  COBOKYINHOCTb  OpPraHM3AallMOHHBIX  IIPOLIECCOB,
HalpaBJIEHHBIX Ha cOOp, paclpoCTpaHEHHE U HCIIOJIb30BaHHE MHPOPMALUU O NOTPEOHOCTSIX
kineHToB [4]. B pamkax JaHHOTO MOJX0Ja BHUMAHHE YICISCTCS HE TOJIBKO BBISBICHUIO
TEKYIIUX U MOTEHIHAJIbHBIX MOTPEOHOCTEN KIMEHTOB, HO M CUCTEMHOMY OOMEHY JaHHOU
uH(popMaLvel MeXay BCEMHU IOJApA3JCICHUSIMU KOMIIAHHWU, a TaKXKe €€ IMPAKTHYECKOMY
WCIIOJB30BAaHUIO MIPU NPHUHATHM YOpaBleHYeCKUX peuieHud. [lo naHHOW KOHLENuuu
KIIMEHTOOPUEHTHPOBAHHOCTD BKJIFOYAET B C€0S TPH KITIOYEBBIX DJIEMEHTA:

— cOop uHpOpMaIMK O PHIHKAX U MOTPEOUTEIIAX;

— pacmpocTpaHeHre HH(GOpMaIMK BHYTPH OpraHU3aliy 1 ee MoApa3/iesIeHHH;

— OIEpaTUBHOE pearnpOBaHME Ha NOJyYEHHBIE JAHHBIE.

IIpu »3TOM B HcCIENOBaHUM MOAYEpKUBaETCs, 4TO 3((EeKTHBHOE NpUMEHEHHE
KJIMEHTOOPUEHTUPOBAHHOM MOJIEM BO3MOXKHO JIMIIb IPU YCJIOBHUU BOBJIEYEHHOCTH BCEX
(GYHKLIMOHATIBHBIX NOAPA3ICIEHNI KOMIIAHUU U COTJIACOBAaHHOCTH UX JIeHCTBUI.

B cBow ouepenp, poccuiickuii uccienoBarens b. H. PeDKKoBCkHT paccmaTpuBai
KIIMEHTOOPUEHTUPOBAHHOCTh KaK MHCTPYMEHT YIpPaBICHHUsS B3aUMOOTHOILIEHUSMU C
KJIMEHTaMH, HalpaBleHHbIH Ha oOecledeHHe YCTOMYMBOM MNpUOBUIM B J0JTOCPOYHOMN
NIEPCIIEKTUBE U OCHOBAHHBIM HA Psie KIIOYEBBIX JJIEMEHTOB. K 4UMCIy TakuX 3JIEMEHTOB
OTHOCSITCSL Pa3BUTHE KIIOUEBBIX KOMIIETEHIUN KOMIIAHMM, ONpEJEIIEHHE IEJEBBIX
KJIMEHTCKUX CErMEHTOB, a TaKKe IIOCTPOEHHE B3aUMOJCHCTBUSA C MOTPEOMTETSIMH Ha
NPUHIMITAX PAaBEHCTBA U MapTHepcTBa [5].

b. H. PeDKKOBCKHI OJYEPKUBAT, YTO OTOXKIECTBICHUE KIMEHTOOPUEHTUPOBAHHOCTH
UCKJIIOYMTENIBHO C BBICOKMM YPOBHEM CEpBHUCA SBIISIETCS HEKOPPEKTHBIM, MOCKOJIBKY
COOJIIOJIEHHE CTaHAApPTOB OOCITYXKMBAaHUS HE TrapaHTHpPYyeT (HOPMHUpPOBAHHE JIOSIBHOCTH Y
norpedurenei.

IIo muennto H.B. Tpymkunoit u H. C. PplHKeBHY, KIMEHTOOPUEHTHUPOBAHHOCTH
HENOCPEICTBEHHO CBSI3aHa C MOHATUSAMH, IPEJCTaBIEHHBIMU Ha puc. 1.

Takum obpazom, 0000111eHHBIE MIOJIO’KEHHUS IIOKa3bIBAIOT, 4TO
KJIMEHTOOPUEHTUPOBAHHOCTh ~ BBICTYHNA€T KOMIUIEKCHBIM  TIOHATHEM, OXBAaThIBAIOLIUM
pasJIn4HbIe acleKThl JEATeNbHOCTH opraHu3anuu. OHa BKJIIOYaeT B ceOs OpPHUEHTAlMI0 Ha
KJIMEHTA, YIpaBJIeHNEe B3aMMOOTHOIIEHUSMHU C KIIUEHTaMH, (OPMUPOBAHUE TOTOKHUTEILHOTO
NOTPEOUTENBCKOTO OMbBITa W pPa3BUTUE KYJIbTYpbl 00CIHyXHBaHUsA. Bce mnpencraBieHHbIE
COCTABJISIFOIME B3aUMOCBSI3aHBI M B COBOKYIIHOCTH HAlPaBJIEHBl Ha YJOBJIETBOPEHHE
noTpeOHOCTEHN KIIMEHTOB U (HOPMUPOBAHHE UX JOSIIBHOCTH.
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YILOBJ]GTBO[) CHHC

o norpeGHOCTEH U crpoca P
BIHOYHAS OPHSHTAIIL
pHCHTAINA Ha KITHSHTa KIMEHTOB B HET0M p )i

N\ T /

[ JIOsIBHOCTD KIIHeHTa KimeHTOOpHEHTHPOBAHHOCTh HorpeOuTenbCKHi OmBIT J
[ T ——— J VupapieHne KamnenTooprneHTHpOBaHHBIH
B3aHMOOTHOMICHHAMH C TIO/TXO0]T
KJIHEHTAMH

PI/IcyHOK 1. OcHOBHBIE IMoAXOAbI K OIIPEACICHUIO TEPMHUHA KKIIMCHTOOPUECHTUPOBAHHOCTE»
[cocTaBneno mo 6]
Figure 1. Key approaches to defining the term «customer-oriented» [compiled by 6]

PaccmoTpuM  KiltOuYeBBIE TMPHU3HAKM KIMEHTOOPUEHTHPOBAHHOCTH, CPEIU KOTOPBIX
MOYKHO BBIICNIUTh Ciieaytomue [7]:

— HoTpeOuTeNnb SBIAETCS TIJIABHOM LENbI0 W HANpaBIEHHOCTHIO JIEATEIILHOCTH
KOMITAHWHM, 4YTO IpEAIoJiaraeT BbICTpauBaHHE OW3HEC-NPOLIECCOB C OpUEHTAaluell Ha ero
MOTPEOHOCTH M OXKUJAHUS;

— OpraHu3alys CTPEMUTCS HE TOJBKO K YIOBJIETBOPEHHIO, HO U K MPEIBOCXUIIEHUIO
OKU/IaHUH KJIIMEHTOB 32 CYET MOCTOSHHOTO COBEPIICHCTBOBAHUS KAueCTBA OOCIYKUBAHHUS U
CO3J1aHUs JIOTIOJIHUTEIbHON LIEHHOCTH /7Sl TIOTPEOnTeNs;

— B3aUMOJICHCTBHE C KJIMEHTAMH CTPOUTCS C YYETOM UX HHIAWBHIYaJIbHBIX
noTpeOHOCTEH, NPEANOYTEHH W BO3MOXKHOCTEH, a TakKe TMPEAINoiaraeT aJanTaiuio
IPEI0KEHUH, CBOEBPEMEHHYIO ITOMOIIIb U OKa3aHHWE HEOOXOUMOM MOAJIEPHKKY;

— JEATeNbHOCTh OpraHM3alld OCHOBaHA HA TNPUHIMIAX  HAACKHOCTH U
JOOPOCOBECTHOCTH  BBINIOJIHEHHST  00s3aTENbCTB, BKIIOYas COOJIOACHHUE CPOKOB M|
COOTBETCTBUE KaueCTBa TOBAPOB U YCIYT OKUAAHUSAM MOTPEOUTENS;

— OCYILECTBIISIETCS] CHCTEMATHYECKHI cOOp M aHanM3 00paTHOW CBS3H OT KIMEHTOB C
IEJTBIO TIOBBIIIEHUS YPOBHS U3 YIOBIETBOPEHHOCTH U YIIYUIIICHHS Ka4eCTBA O0CITY)KUBAHHMS.

W3 storo cienyer, 4To NpUMEHEHHE KIMEHTOOPUEHTHUPOBAHHONW MOJENN HAIPaBIEHO
Ha JIOCTHKECHHUE CIICAYIOIIUX pe3yabTaToB [8]:

— oOecrieyeHHe pocTa MPUOBUIM 3a CYET YIYYIIEHUS YAEp>KaHHs CYLIECTBYIOIIUX
KJIMEHTOB;

— YBENMYEHHE CpPEAHEr0 YeKa 3a CYeT IIOBBIIICHUS JIOSIBHOCTH KJIMEHTOB U
pacuuperust o0beMa ux moTpeOIeHUS;

— HapammMBaHue OOBEMOB peaju3alM MPOAYKIHMU Onarofapsi CTUMYJIHPOBAHUIO
MOBTOPHBIX MOKYIIOK;

— TIOBBIIIEHWE OTJA4Yd Ha BIOXKCHHBIM KaluTal dYepe3 COBEPIICHCTBOBAHUE
KJIMEHTCKOTO CEepBHCA;

— YKpeIUIeHuEe WMUJKA, PHIHOYHBIX MO3HMIMN M KamUTaJIH3aIlMd KOMITAHUH 33 CUET
pOCTa yIOBJIETBOPEHHOCTH MOTPEOUTEIIEH.

[IpoBeneHHbId aHaMM3 JEMOHCTPUPYET, UTO KIMEHTOOPUEHTHPOBAHHOCTH HE
OTpaHUYMBaETCsl OOECIeueHHeM BBICOKOTO YPOBHS CEpBHCA, a MPEICTaBIseT COOOH
KOMIUIEKCHBI YIPaBJICHUECKUI I0/AXO0J], BKIIOYAIONIMI HampaBlIeHHOCTh BceX Ou3Hec-
MIPOIIECCOB M DAJIEMEHTOB OPTaHM3AaIIMOHHON KYJIBTYphl Ha BBISBICHHUE, YJIOBIETBOPCHHE U
NPEBOCXUILIECHUE TOTPEOHOCTeH KIMEHTOB, a TakXke Ha (OpMHUpOBaHME YCTOMYUBBIX WU
JIOJITOCPOYHBIX B3aMMOOTHOIICHUHN C HUMH.
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PasBurtre KOHIENUMU KIMEHTOOPUEHTHPOBAHHOCTH W YCWICHHE KOHKYPEHLIUH
00yciIoBWIM HEOOXOJUMOCTh Iepexoja K 0ojee CHUCTEMHOMY MOIXOAY K YIPaBJICHUIO
B3aMMOOTHOIIEHUSIMHU ¢ oTpeduTessiMu. Tak, B 2012 rogy B Hay4HOU JIUTEpaType MOTyduia
pa3BUTHE KOHUEMNIMS KIMEHTOLUEHTPUYHOCTH, OCHOBOIIOJIOKHUKOM KOTOPON BBICTYNAET
uccnenosarenb 1. @Dedigep. CornacHo JaHHOW KOHUIEMUMHM — KJIMEHTOIEHTPUYHOCTH
IpPEICTaBIsieT COOOW CTPATeTHIO TPEANPHATHSA, OPUEHTHUPOBAHHYIO Ha pPa3paboTKy U
MPEOCTaBIEHUE TNPOAYKTOB U YCIOYr, COOTBETCTBYIOIIMX TEKYIIUM U Oyaymum
noTpeOHOCTSAM HamboJee EHHBIX MOTpeOuTeNeil ¢ eIbl0 MAKCUMU3ALUU UX JTOJITOCPOYHON
(bUHAHCOBOM 1IEHHOCTH JiIs KommaHuu [8].

OyHAAMEHTAIBHOM OCHOBOW JAHHOW MOJENM BBICTYNAET IOJIOKEHUE O TOM, 4YTO
KJINEHTBl HEOJTHOPOJHBI C TOUYKU 3PEHUS UX HIKOHOMHYECKON 3HAYMMOCTH U1l OpraHU3alluH,
BCJIE/ICTBHE 4ero pacnpezeneHue pecypcoB KOMIIaHUU JIOJIKHO HOCHTD
mubdepeHIIMPOBaHHBIA XapaKTep U OINPEAENSAThCS CTPATETHYeCKOW IEHHOCThIO OTAEIbHBIX
KJIMEHTCKUX cerMeHToB [9]. B pamMkax KIMEHTOICHTPUYHOTO MOX0/a OLCHKA MOTpeOrTeNeH
OCYLIECTBIISIETCS 10 TPEM KITFOUYEBBIM KPUTEPUAM: IPEANIOYTEHUE, CKIIOHHOCTD U ITOTEHIUAI.

[lepBbIM KpuTEpHEM BBICTYNAET MPUBEPKEHHOCTh MOTPEOUTENS, OTpaskarolas
CTENEHb COOTBETCTBUS MPEUIOKEHN KOMIIAHUM UHAUBUYAIbHBIM 3aIpOocaM, OXKUAAHUAM U
YCTAaHOBKAM KJIMEHTA, a TaKXe YpPOBEHb €ro MPEeANOYTeHHs] NPOAYKTOB KOMIIAHWUU I10
OTHOLIEHHUIO K QJbTEPHATUBHBIM MPEUIOKEHUAM KOHKYpPEHTOB. JlaHHBIA KpuUTepuid
XapaKTepu3yeT YpOBEHb CYOBEKTHBHOTO BHIOOpa B O3y KOMIIAHUU M BEPOSTHOCTH €€
MPUOPUTETHOTO PACCMOTPEHUS MPU IPUHATUU PELIECHUS O TIOKYIIKE.

Kpurepuii ckiIoHHOCTH NPEACTaBIIsSIET COOO0M MMOBEACHNUE KIIMEHTA U BbIPAXKaeTcs B €ro
JIOSITBHOCTH, TOTOBHOCTH K MOBTOPHBIM IOKYIIKaM, pacUIMpeHHI0 o0bema MOTpediieHus,
npuodpereHuto 0oJiee JOPOrUX MPOAYKTOB M YCIYT, @ TaKK€ B HAMEPEHUU PEKOMEH/I0BaTh
KOMIIAHUIO U €€ MPOIYKTHI APYTUM MOTPEOUTETISAM.

B cBow ouepenp, MOTEHIMAl KIMEHTAa OTpa)kaeT €ro OYyQyllyl0 LEHHOCTb s
KOMIIAaHUM, & UMEHHO MpeAroaaraeMpliii 00beM (UHAHCOBON BBITOJIbI, KOTOPBIA MOKET OBIThH
MOJYy4YeH TPU YCIOBHHM DPAa3BUTHA M YKpPEIUIEHWS OTHOMIEHWH ¢ morpedureneM. OueHka
MOTEHIMaNa MPEANnojaraeT MpPOBEICHUE aHAIW3a WCTOPUM B3aUMOJCUCTBUSL C KIMEHTOM,
BO3MOXKHOCTEM COXpAHEHHs] €ro JOSUIbHOCTH, YBEIUYEHHUs TIJIyOWHBI B3aUMOJEHCTBUS, a
TaK)K€ MAaKCUMHU3aLUN CO3/1aBAEMON COBMECTHOM LIEHHOCTH.

Uccnenosarenu JI. 1.  ApxumoBa u B.A. [IlapxumeHko paccMaTpuBaroT
KIIMEHTOLEHTPUYHOCTh KaK 0COOEHHOCTb OpraHu3anuu " OCYILIECTBIICHUS
peIPUHUMATEIBCKOM IeATENbHOCTH, CTpaTernyeckas HalpaBIeHHOCTh KOTOPOM HalleneHa
Ha BBIBIGHHWE U YJOBJIETBOPEHUE TMOTPEOHOCTEH KIMEHTOB KOMIIAHUH. ABTOpPHI
MOJYEPKUBAIOT, YTO KIIFOUYEBBIM YCIOBHEM pealM3alM¥ KJIMEHTOLICHTPUYHOIO IOAXO4a
ABIIsieTCs 00bEAMHEHNE Pa3pO3HEHHBIX KaHAJIOB B3aUMOJICUCTBUS B €IMHYI0 OMHUKAHAJIbHYIO
CHUCTEMY, O0€CIEeUMBAIONIYI0 HENPEPhIBHOCTh KOMMYHHUKAIMM C KIMEHTaMH, a TaKke
COTJIACOBAHHOCTh JICHCTBHIA BCeX monpasneneHuii komnanuu [10].

N. C. KirodeBckass TpPakTyeT TEPMHH «KIMEHTOLEHTPUYHOCTB» KaK MOAXOH K
OopraHu3anuu Ou3Heca, MPU KOTOPOM IMOTPEOMUTENh BBICTYNAET LEHTPOM BCEX IPOIIECCOB,
INPOMCXOJAIINX B KOMIIAHUH, TO €CTh SIBJISIETCS KIHOUYEBOH (Urypoii, Ha KOTOPYIO HalpaBieHa
nestensbHOCTh mpennpustus [11]. B pamkax naHHOW HHTeprperanuu 0co00e BHUMAaHUE
aKIEHTUPOBAHO HA 3HAYMMOCTH IEPCOHAIM3AIMK TMPEATIOKEHUH, oOecredeHnn TMOKOCTH
OM3HEC-TIPOIIECCOB, a TakKXKe CIIOCOOHOCTH OpraHU3allid CBOEBPEMEHHO pearupoBaTh Ha
U3MEHEHUS MPEANOoYTEeHUI noTpeduTenei.

B pa6ote A. C. bepe3nnoil KIMEHTONEHTPUIHOCTh PACCMATPHUBAETCS KaK KIIFOUEBOU
OPUHIUI TIOCTPOCHUST W pPa3BUTHA OpeHJa, OCHOBAaHHBIM Ha TJIYyOOKOM MOHUMaHWUU
noTpedHOCTE! W I[EHHOCTeW  meneBod  ayautopuu.  Tak,  aBTOp  TpPaKTyeT
KJIMEHTOLEHTPUYHOCTh KaK CTPATErM4eCKUM IMOAXOJ YIPABICHMs, MPU KOTOPOM KIHMEHT
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BBICTYNAeT IEHTPaJIbHBIM  3JIEMEHTOM BCEX OHM3HEC-TPOIECCOB  OpraHu3aluu, a
dbopMupoBaHHue OpeHIa OCYIIECTBIICTCS C YYETOM €ro OKHMJAHUH, MPEINOYTECHUI U OIbITa
B3aumozeictBus  [12]. B gaHHOM  moaxoae  MOAYEPKUBAETCS, YTO  CYIIHOCTh
KJIMEHTOLEHTPUYHOCTH 3aKJII0UEHA HE TOJBKO B aJanTalliu MPOJAYKTOB U YCIYT O] 3alpPOCHI
KIIMEHTOB, HO ¥ B ()OPMUPOBAHUU LIEIOCTHOTO MOTPEOUTENHCKOIO OIbITa, OCHOBAHHOTO Ha
NIyOOKOM TOHUMAaHUM WX TOTPEOHOCTEH W OXUJAaHWH, a TakKe HampaBJIICHHOTO Ha
YCTaHOBJICHHE YCTOMYHMBBIX U JIOJITOCPOYHBIX B3aUMOOTHOIIIEHUN C TOTPEOUTEISIMH.
O06001mMM paccCMOTPEHHBIC TIOXOABI K ONPEICICHUI0 KITMSHTOIEHTPUYHOCTH Ha PHLC.

2.
VioBnersoperne u

Ilenrpanmsars LPEABOCXHIICHI® Iocrpoenue

JeATeILHOCTH BOKPYT IOTPEOHOCTEH KINCHTOR JOTOCPOYHBIX
norpeburens T OTHOLIEHUH ¢ KIHEHTOM
KnnenToneHTpHYHOCTH
i Vipasnenue
CoBMeCTHOE CO3/IaHHe 5
: OTpeOHTENBCKIM
HEHHOCTH ¢ K/THEHTOM I[Moxu3HeHHAs [IEHHOCTD P
OIIBITOM

KIIMEHTa

PI/ICYHOK 2. OCHOBHEIE MMOAXOAbI K OIIPCACIICHUIO TCPMUHA «KKIIMCHTOLCHTPHUYIHOCTDL)
[cocTaBneno aBTopamu]
Figure 2. Key approaches to defining the term «customer-centricity»
[compiled by the authors]

O0600111as8 pacCMOTPEHHBIE MOIXO0/Ibl, KIMEHTOLIECHTPUYHOCTh MOKHO TPaKTOBaTh Kak
CTpATEeTUI0 Pa3BUTHS OPraHU3ALMHU, B paMKaX KOTOPOIl KIMEHT BBICTYHNAET IEHTPaJbHbIM
AIIEMEHTOM OM3HEC-MOJICNH, & JEeSTeIHbHOCTh KOMIIAHUM HAlpaBlieHA Ha CO3/IaHUE, Pa3BUTHE
U MaKCHUMHU3ALMIO JIOJTOCPOYHOW II€HHOCTH KJIMEHTa IOCPEICTBOM HEepCOHAIM3ALUN
B3aMMOJICHCTBUS, OCTPOEHUSI OM3HEC-TIPOIIECCOB BOKPYT MHTEPECOB MOTPEOUTENS, a TAKkKe
BBICTPAaUBaHUS YCTOMYMBBIX B3aUMOBBINOJHBIX OTHOILIEHUH.

CornacHo monaxony, mpenjgoxkeHHoMYy wucciaenosarenssmu  P.D. Komneabmanowm,
A. 0. Yny, JI. Jlx. Jlunanm m 3. UKy, BCe NPU3HAKU KIMEHTOLEHTPUYHOCTH MOXKHO
pas3eauTh Ha TPU OCHOBHBIE TpyIbl [13]:

— NpPU3HAKM, HANpaBJICHHbIE Ha TMOTPEOUTENs, XapaKTEepPU3YIOT BCE aCHEKTHI
B3aMMOJEHCTBYS KIMEHTA U KOMIIAHUU;

— TMPU3HAKM, HaNpaBJ€HHbIE Ha COTPYIHUKOB, IMPOSBISAIOTCS BO BHYTPEHHEW cpene
OpraHu3allii U OIpPENeNAI0TC OCOOEHHOCTSIMHM KOPIOPATHUBHOM KYJIbTYpbl, HOCTPOCHHEM
OHM3HEC-TIPOIIECCOB, CUCTEMOM IIEHHOCTEH M HOPM IOBEJCHHS MEpPCOHANa, a TaKKe€ MHBIMU
BHYTPEHHUMH (aKTOpPaMH, KOTOPbIE OKa3bIBAIOT BIUSHUE HA YPOBEHb KIMEHTOLIEHTPUYHOCTH
BCEHM KOMITAHHU,

— NpPU3HAKM, HANpaBJIEHHbIE HAa NMPOU3BOJICTBO (MM ONEPALMOHHYIO JNESATEIbHOCTH),
BBIPA)KAIOTCS B KAUECTBE B3aMMOACUCTBUS KOMIIAHUM C CYObEKTaMH BHEUIHEW Cpefibl, TAKUMU
KaK TapTHEpbI, MOCTaBIIMKH, WHBECTOPbHl M WHBIE 3aMHTEPECOBAHHBIE CTOPOHBI, a TaKkKe
oTpaXkaroT 3((PEeKTUBHOCTh OPraHU3aLMOHHO-ONEPAIIMOHHBIX MPOIIECCOB, 00ECIEUNBAIOLINX
CO3/1aHM€ LIEHHOCTH JJIsl KJIUEHTA.

PaccmoTpum Gostee moipoOHO MPU3HAKH KJIMEHTONEHTPUYHOCTH (Tadut. 1).
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Tabmuma 1. Knaccudukarus mpu3HakoB KIMEHTOIICHTPUYHOCTH TI0 HAMPABIEHHOCTH
[cocTaBneno mo 13]
Table 1. Classification of customer-centricity characteristics by focus [compiled by 13]

[TpusHaku CopepxaHue

Hanpasnennsie - CHCTEMATU9eCKOE BBISIBIICHHE TEKYIIUX U CKPBITHIX MOTPEOHOCTEH KIIMEHTOB;
Ha oTpeduTeneil | - GoKyc Ha KAYeCTBEHHOE B3aNMO/ICHCTBHE C MMOTPEOUTEISIMH 1 TIOTYUICHHE
0o0paTHOM CBS3M;

- (hopMHUpOBaHUE y KITUSHTOB BOCIIPUATHS KOMIIAHUN KaK KIIMEHTOIICHTPUIHON
OpraHu3alvy,

- o0ecrieueHre BRICOKOTO YPOBHS YJOBIETBOPEHHOCTH | JIOSIILHOCTH KJIIMCHTOB;
- CO3/IaHME 3HAYMMOTO IICHHOCTHOTO MPEJIOKEHUS IS TOTpeOuTENne

Hanpasnennsie - IOCTPOCHUE KOPIIOPATHBHOW CTPATETHU M CUCTEMBI YIIPABJICHUS HA TIPUHIIAIIAX
Ha COTPYAHUKOB | KIMEHTOIICHTPUYIHOCTH,

- KOPIIOPAaTHUBHAs KYyJIbTypa, OPUCHTUPOBAHHAS HA yJIOBIECTBOPEHHUE
MOTPeOHOCTEH KIIMEHTOB;

- (hopMHpOBaHUE CTAHAPTOB MPO(PECCHOHATBLHOTO, STHYHOTO U BHUMATEIILHOTO
B3aMMO/ICHCTBUS TIEPCOHANIA C TOTPEOUTEIISIMUY;

- aBTOMAaTH3aIUs OU3HEC-TIPOLIECCOB C LIENBIO MOBBIMICHUS KAYeCTBA U CKOPOCTH
00CITy>)KUBaHHS KIMEHTOB

Hampasnenusie - obecrnieuenre 3P PeKTHUBHOTO HHPOPMAITHOHHOTO 0OMEHA MEXTY

Ha nmoapasacjICHUuAMA KOMIIaHWH, a TAK)KC BHCHITHUMU KOHTpaFCHTaMI/I;
OTIEPAIIMOHHYIO - pa3paboTKa ¥ MPUMEHEHNE CUCTEMBI KITIOUEBBIX IMOKa3zaTeel 3h(heKTHBHOCTH,
JIeATeIILHOCTh OTpa)kalOINX YPOBEHb OPHEHTAINH HA KIINCHTA;

- pallMOHAJIbHOE YIpaBJIeHHE 3aTpaTaMy, CBI3aHHBIMU C pealn3anuei
KJIMEHTOLIEHTPUYHOM CTpaTeruy;

- IOBBIIICHUE PE3YIbTATUBHOCTH B3aUMOJICHCTBUS C MAPTHEPAMU U
MOCTAaBLINKAMUY;

- pa3BUTHE JIOJTOCPOYHBIX MAPTHEPCKUX OTHOIIEHUH ¢ KOHTpareHTaMu

[IpencraBiennas kiaccudukaiys MPU3HAKOB CBHUAETEIBCTBYET O MHOTOTPAaHHOCTHU
KJIMEHTOIIGHTPUYHOTO TIOAXO0JIa, OXBATHIBAIOIIEr0 Kak BHEIIHEE B3aMMOJCHCTBHE C
NOTpeOUTENsIMU, TaK M BHYTPEHHHE TMPOIECCHl KOMIAHWHM, a TakKe OCOOCHHOCTH ee
OTIEPALIMOHHON NesTeTbHOCTH. 3 3TOTO0 ciemyeT, 4To KIMeHTOUEHTPUIHOCTh MPEeAIoiaraet
corimacoBaHHoe (YHKIIMOHMPOBaHHE BCEX TMOJpa3felieHud W CHCTeM KOMIIaHUH,
HalpaBJICHHOE HA CO3J]aHWE LIEHHOCTH IS KIIMEHTa, 00ecreueHHe BBICOKOTO YPOBHS €ro
VIOBJIETBOPEHHOCTH, a Takke (OPMUPOBAHME  YCTOMUMBBIX U JIONTOCPOYHBIX
B3aWMOOTHOIICHUH C TOTPEOUTEINSIMH.

Takum 006pa3oM, KITHEHTOIICHTPUYIHAS MOJIEITb IOJDKHA BKITIOYATh B cebs [14]:

— TpPUMEHEHHE aBTOMATHU3MPOBAaHHBIX CHCTEM Yyd4eTa W BeldeHHs 0a3 IaHHBIX O
noTpeoUuTeNsIX;

— aHanmu3 0a3 JaHHBIX W CETMEHTAIMI0 KJIMEHTOB, BBIJIEJICHUE TOPTPETa IEJIEBOTO
NOTpeOUTENS;

— BBISIBIICHUE MOTPEOHOCTEH KIMEHTOB Ui CO3/IaHUs IIEHHOCTH MPH MPOIABHKEHUU
TPOJTYKTa;

— oOy4yeHre COTPYAHUKOB U MOBBIIICHAE KIIMEHTCKOTO CEPBUCA;

— pa3paboTKy CUCTEMBI 00pabOTKH 0OPATHOM CBSI3U OT MOTpeOHUTENEH U Ap.

ComnocTtaBUM  KJIIMEHTOOPHUCHTHPOBAHHYI0 W KJIMCHTOICHTPUYHYIO  CTpPaTeTHuu
MOCPEACTBOM CPABHUTEIBHOTO aHATN3a X KOHIENTYaIbHBIX MPU3HAKOB, KOTOPHIN MO3BOJIUT
BBISIBUTH Pa3jiMuvs B CYIIHOCTH JAHHBIX TOJXOJOB, IEIAX UX BHEAPEHUS, POJIH KIUCHTA B
JNESTENIbHOCTH KOMIIAaHWM, TOPWU30HTE B3aMMOACUCTBUS M OXHUIAEMBIX pe3ylIbTaTax
peanu3anyy. Pe3yapTaThl MPOBEACHHOTO aHAIN3a TIPEICTABICHBI B Ta0M. 2.
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Tabnuia 2. CpaBHUTETBHBIN aHAIN3 KIIMEHTOOPUEHTUPOBAHHON M KJIMEHTOIICHTPUYHOMN
CTpaTerui mo KOHIENTYaIbHbIM ITPU3HAKAM [COCTABICHO aBTOpaMH]
Table 2. A comparative analysis of customer-oriented and customer-centric strategies based
on conceptual characteristics [compiled by the authors]

TIpuznak KnuentoopreHTHpoBaHHAs CTpaTErus KiuenToneHTpruyHas crpaterus
CyurHocTtb YnpaBneHueckuit HoIXo/, Konuenuus ynpasnenus,, B paMKax
noaxonaa OPUEHTHUPOBAHHBIN Ha MOBBILLICHUE KOTOPOU KIIMEHT BBICTYIAET

Ka4ecTBa 00CITy)KHBAHHS U
YIOBJICTBOPEHUE OTpeOHOCTEH
KJIHEHTOB B MPOIIECCE B3aUMOICHCTBHS

LEHTPaJbHBIM JIEMEHTOM OHM3HEC-
MOJIEJIN ¥ OCHOBOH (popMUpoBaHuUs
CTpaTerMyecKux pereHui

Ilenb BHEIpEHUA

IIoBbl1IEHUE YPOBHS
YIOBJICTBOPEHHOCTH KIIHEHTOB U
CTUMYJIUpOBaHKe pocTa mpoaax [15]

DopMUPOBaAHUE TOJITOCPOUHON
LIEHHOCTH KJIMEHTA, ITOBBIIIICHUE €T0
JOSIILHOCTH U 00ecIieueHme
YCTOWYMBOTO pa3BUTHs Kommanuu [19]

VYpoBeHb Peanuzyercst npeMMyIieCTBEHHO Ha OXxBaTBIBACT CTPATETHUECKHI,
peanuzanuu OTIEePaLlMOHHOM YPOBHE, B paMKax TaKTHYECKUH U ONIEPAIlMOHHBIA YPOBHH
HPOLIECCOB MPOAAXK U 00CITyKHBAHHS yIIPaBJICHHS, HHTETPHPYETCS BO BCE
KIIMCHTOB ACIICKTBI ACATCIIbHOCTHU OpraHru3aliuu
Hanpasnennocts | CocpenoToueH Ha oGecrieueHUH Hanpasnen va popmupoBanue
JEeATeILHOCTH BBICOKOT'O YPOBHS CEpPBHCA U JIOJITOCPOYHON IIEHHOCTH KIIMEHTA,

YIOBIICTBOPEHHS TEKYIIIHX
notpeOHOCTei KireHToB [16]

yIpaBJICHHUE €T0 JKU3HEHHBIM ITUKIIOM U
MaKCHUMH3ALIUIO €TO BKJIaa B PA3BUTHE
OpraHu3aluu

Poirs kimeHTa
B JCSATCIIbHOCTHU

Kiment paccmarpuBaercs Kak 00BEKT
BO3/ICHCTBUS 1 HCTOYHUK HOTYyUCHHS

HOTp€6I/ITeJ'II> SABJIACTCA KIIFOUYCBBIM
CTPAaTETUICCKNUM aKTHUBOM,

KOMITAaHUH Joxoza OIPEICISIOINM HAMpPaBJICHHE
passutHs Komnanuu [20]

I'opuzoHT OpueHTanus NpeUMyLIECTBEHHO HA OpueHTalus Ha J0ArOCPOYHbIE

B3aMMOJICHCTBHS | KPAaTKOCPOYHOE U CPEAHECPOUHOE B3aMMOOTHOIIICHUSI, OXBaThIBAIOIIINE

C KJIMEHTaMHU B3anmMoeiicTeue [17] BECh J)KU3HCHHBIH MK KireHTa [21]

Oxwuaembie PocT yI0BIETBOPEHHOCTH 1 VBenuueHne NOKU3HEHHON [IEHHOCTH

pe3yJIbTaThl JIOSTBHOCTD KITHEHTOB, YBEIHYCHUE KJIMeHTa, HOPMUPOBAHUE YCTOWYUBBIX

OT mpuMeHeHuss | 00beMoB npojaax [18] B3aMMOOTHOIICHUI U JIOCTH)KEHHE

CTpaTeruu JIOJITOCPOYHBIX KOHKYPEHTHBIX
npeumyniects [22]

KonuenryanbHbie pas3Inuus MEXKIY KJIMEHTOOPUEHTUPOBAHHOU u

KJIMEHTOICHTPUYHOW CTPATeTUsIMA TIPOSIBISIFOTCS B OCOOCHHOCTSIX HMX IMPAaKTUYECKON
peanuzanuu. B CBsI3M ¢ 3TUM nanbpHeiIIee CONOCTaBICHNE TAHHBIX TTOAX0A0B MPOBEIEM IO
NPUKIAJHBIM PU3HAKAM, OTPAXKAIOUIMM CIEIU(PHUKY OpraHu3alii OH3HEC-TPOIECCOB,
B3aUMOJICHCTBUSI C TIOTPEOUTEISIMU, WCIOJIb30BAaHMS KIMEHTCKUX JAHHBIX M IOCTPOCHUS
KOMMYHHUKAIMi (Tadi. 3).

O6cy:xaenune / Discussion.  Pe3ynbraThl,  MOJy4Y4eHHbIE  NPH  [POBEICHUU
UCCJICIOBAHHS, IOKAa3bIBAIOT, YTO KIMEHTOOPUEHTUPOBAHHOCTh M KIHEHTOLCHTPUYHOCTD,
HECMOTpPSI Ha CXOXKECTh HHTEPIPETAUH TEPMHHOB, MPEACTABISIOT COOOW pa3IUYHbIC O
rIyOMHE W COJIEpXKAaHUIO TOJAXOAbl K  OpraHM3alUl  JAEATENbHOCTH  KOMITaHHH.
KiMeHTOOpHEeHTHPOBAHHOCTh B OOJIBIIEH CTEMEHH COCPEIOTOYCHA Ha COBEPIICHCTBOBAHUH
IPOLIECCOB  OOCTY)KMBAaHHS W  B3aMMOJCHCTBUS C TOTPEOMTENSMH, TOrJa  Kak
KJIMEHTOICHTPUYHOCTh TIpearnojaraeT 0ojee CHUCTEMHBI BapHaHT, B pPaMKaX KOTOPOTO
UHTEPEChl KIIMEHTAa HMHTETPUPYIOTCS BO BCE YPOBHH YIPABJICHUS W KIIOYEBBIC IPOLIECCHI
(GYHKIIMOHUPOBAHHS OPTaHU3AIIH.
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Tabnuma 3. CpaBHUTETBHBIN aHAIN3 KIIMEHTOOPUEHTUPOBAHHON M KIIMEHTOLCHTPUYHOM
CTpaTeruii o MpuKJIaJHbIM IPU3HAKAM [COCTABICHO aBTOPaMH]
Table 3. A comparative analysis of customer-oriented and customer-centric strategies based
on practical criteria [compiled by the authors]

ITpusnak KnuentoopueHTUpOBaHHas CTpaTerus KinunenTtoneHntpuyHas crparerus
Iogxon x BzaumopeiicTBre HOCUT B3aumoneiicTBrue cTpouTcs Ha
B3aUMOJICUCTBUIO C | TPEUMYIIECTBEHHO MPUHIIUIIAX TITyOO0KOH
KIUCHTaMH CTaHJIapTU3UPOBAHHBIN XapaKTep C NepcoHanu3alui, OCHOBaHHOHN Ha

3JIEMCHTAMHU afalTalluy MO aHaJu3¢ JAaHHBIX O IIOBEACHUH U
MOTPEOHOCTH KITUCHTA MPEANOYTEHUSX KINEHTOB
Opraam3anus buznec-nporieccyl 4aCTUYHO busnec-nporiecchl MOTHOCTHIO

OM3HEC-TIPOIIeCCOB

aanTHPOBAHbI MO/ TIOTPEOHOCTH
KJIMEHTOB, TIPH COXPaHCHUH
OpHEHTAIMH HA BHYTPEHHHE LIETN
KoMmanuu [23]

BBICTPAMBAIOTCSI BOKPYT KIIHEHTA U
ero norpedHOCTEH, 0OecIIeunBast
CKBO3HYIO KJIMEHTOICHTPHUIHOCTD
Bcex (ynkuuii [25]

Ponp nepconana

CoTpyAHUKH OPHEHTHPOBAHBI Ha
COOJTI0/IEHNE CTaHAapTOB
oOcCITy)XMBaHHA U OOeCTIeueHIe
Ka4ecTBa B3aUMOJECICTBHS C
KiueHTamu [24]

COTpyAHUKH BBICTYNAIOT AKTUBHBIMHU
Y4aCTHUKAMU CO3JJaHUs
NOTPEeOUTENBCKOI LIEHHOCTH,
0071a1aF0T THOKOCTEIO,
VMHUIIMATUBHOCTHIO U OTpeieIeHHON
ABTOHOMMEN B IPUHATHU PEILICHUM

Hcnons3oBanne Hcnons3oBanne JaHHBIX O KIMEHTAaX [IpumeHsieTcss KOMIUIEKCHBIN NOAXO0S,

KIIMEHTCKHUX HOCHT OTPaHWYEHHBIN OCHOBaHHBI Ha HHTETPAIIH U

JaHHBIX (parMeHTapHbIN XapakTep aHaJIn3€ JaHHBIX O KJIMEHTax BO BCEX
WH(POPMAITMOHHBIX CHCTEMaX
KOMITaHUHU

Opranuzanus KoMmMmyHuKamms ¢ KIHEHTAMH MOXKET Peanuzyercsa oMHUKaHAIbHBIN

KOMMYHUKAIINH C OCYIIECTBIISATHCS Yepe3 OTACIbHbIE ITOIX0T, 00E€CTICUNBAIOIIHI

MOTPEOUTESIMH KaHaJbl, HE B3aMOCBS3aHHBIE MEXy | HETPEPHIBHOE U COTJIACOBAHHOE

coboit

BSaHMOHCﬁCTBHG C KIIMCHTaMHU 4€pE3
BCC KaHaJIbl KOMMYHHKaIIUN

[lepexon OT KJIMEHTOOPUEHTHPOBAHHON K KJIMEHTOLICHTPUYHOM MoJenu TpeOyeT He
TOJIbKO W3MEHEHMs OTHOLIEHHMsI K Npoleccy OOCIyKMBAaHHUS, HO M BHEAPEHHsS HOBBIX
YIIPABJICHYECKUX MEXAaHU3MOB, BKJIIOYas HCIOJIb30BAHME AHAJIUTUKHM KIMEHTCKUX JAHHBIX,
pa3sBUTHE OMHHKAHAIbHBIX KOMMYHHMKAllMH, a Takke IepecTpoeHre Ou3Hec-IpoleccoB
BOKpyr mnotpedurtens. OTAEIbHO CTOUT OTMETHTb, YTO BHEJIPEHHE KIMEHTOLEHTPUYHON
CTPATETUH COMPSKEHO C PAAOM OPraHHU3alMOHHBIX M TEXHOJOTMYECKUX CJIOXKHOCTEH,
BKJIIOYass  HEOOXOAMMOCTh  MHTErpalMd  HHQOPMAIIMOHHBIX  CHCTEM,  HM3MEHEHHS
KOpPIIOPAaTUBHOM KyJIbTYphl M TOBBIIEHUS KBaIM(UKALUU MEpCcoOHana, 4ro TpedyeTr oT
KOMITAHHMH JTONIOJIHUTEIBHBIX PECYPCOB M CUCTEMHOTO ITOAXO0AA K YIPABICHNUIO W3MEHECHUSIMHU.

Takum o0pazom, BbIOOp MEXIy KIMEHTOOPUEHTHPOBAHHOM M KIMEHTOLIEHTPUYHOM
CTpPaTeTUsAMM  OIpPEACISIETCS]  YPOBHEM  PAa3BUTHs  KOMIIAHWMHM, €€ pecypcamMu H
CTpAaTeTMUYECKUMHU  LEISIMM, MpPU 3ITOM KIMEHTOLEHTPUYHOCTh  BBICTYHaer Oosee
NEePCIEeKTUBHON CTpaTerueil B yCIoBUAX HIM(PPOBU3ALUU U YCHIICHNS KOHKYPEHLIUU.

BoiBoabl M aucKyccuoHHbIe Bonpochkl / Conclusion. B xoxe wuccrnenoBanus ObLIO
BBISIBJICHO, YTO KJIMEHTOOPHEHTHUPOBAHHOCTb U KIMEHTOLEHTPUYHOCTh MPEICTABIAIOT COOOH
B3aUMOCBSI3aHHBIE, HO HE TOXKJIECTBEHHBIE KOHIENINM, PA3IMYAOIMIMECS IO YPOBHIO
MHTETPaIliK MOTPEOUTENs B IeSITEIbHOCTh KOMIIAHUY M CTENICHH BIUSHUS HA €€ CTPATeruio U
O6uzHec-mporiecchl. KiIMEHTOOPUEHTHPOBAHHOCTh BBICTYIAET 3TAllOM pPa3BUTUS KOMIIAHUH,
HalpaBJICHHBIM Ha MOBBIIICHUE KayecTBa 00CTYKUBAHUS U YAOBIETBOPEHHOCTH KIUEHTOB, B
TO BpeMsl Kak KIMEHTOLEHTPUYHOCTb MpPEJCTaBiIsieT co00il OGojiee KOMIIEKCHBIM MOAXO[,
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MpeIoiaraloliuii CUCTEMHYIO TpaHc(opMalnuio KOMIAHHUH C OpUEHTAllMed Ha CO3JlaHue
JIOJITOCPOYHON UEHHOCTH KJIIMEHTA.

[IpoBeneHHOE HCCIEAOBAHUE IO3BOJMIIO CHUCTEMATU3UPOBATh OCHOBHBIE IPHU3HAKU
paccMaTpUBaeMbIX MOJXOJOB, a TaKXKe OCYIIECTBUTh HX CpPAaBHUTEIbHBIA aHANW3, YTO
croco6cTByeT 6osiee ri1y00KOMYy MOHUMAHHIO OCOOCHHOCTEH MX MPaKTUYECKOro MPUMEHEHUS
B YIIPABJICHUHU OPraHU3aLUEH.

Bwmecre ¢ TeMm akTyanbHBIMU HalpaBJICHUSIMU JATbHEHIINX UCCIEAOBAHUN BBICTYIAIOT
pa3paboTka TMOAXOJOB K OIeHKe dS()PEKTUBHOCTH  KIMCHTOICHTPUYHOW  MOJEIH,
dbopMupOBaHHE UHCTPYMEHTOB U3MEPEHUsI MOTPEOUTENbCKON IIEHHOCTH, a TAaK)KE BBISBIICHUE
HanOonee APQPEKTUBHBIX  CIOCOOOB  Tepexona OT  KIMEHTOOPUEHTHPOBAHHOW K
KJIMEHTOLGHTPUYHOM MOJENU B YCIOBHSIX OrpaHHYEHHBIX pecypcoB. Ilomumo »sToro,
NEPCIEKTUBHBIM HANpaBJICHUEM JUI HWCCIEAOBAHUM CTAaHET TakKe H3yYCHHUE BIMSHUSA
U(GPOBBIX TEXHOJOTUI U aHaian3a OOJBIIMX JaHHBIX HA Pa3BUTHE KIMEHTOLICHTPUYHOCTH B
JeSITeIbHOCTH COBPEMEHHBIX OpPTraHU3aIHi.
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